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CEILING UNLIMITED — The Gritieh mission here to buy } 
planes spotlights the fect that aircraft production is up 
40% and the industry seems headed for its biggest year. ‘ Af 
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THEY USED TO TAP DANCE 
-+ + NOW IT’S “SOFT SHOE” 


A typical example of Goodrich improvement in rubber 


1 Ipienes are type bars of a typewriter, 
enlarged to fit the noise they make 


-that echoing rat-tat-tat in every office, 
ss they go dancing against the roll or 
platen. 

A large typewriter company thought 
there must be some way to reduce this 
noise, yet still retain their efficient 
ystem of swinging type bars. Good- 
ch, studying the rubber platen, tried 
to develop some practical way of cush- 
lonine the blows. A soft-rubber platen 
Would be quiet but wouldn't make 
Eo0uvh carbon copies. Could it have a 


softer cushion under a harder surface? 
How soft could the cushion be? How 
thick? How thick a Jayer of harder 
rubber ? 


Working on these problems, Good- 
rich technical men designed a platen 
that put more cushion under the type- 
writer “tap dancers” yet makes plenty 
of clean carbons. The new typewriters 
are quieter, offices are more comfort- 
able to work in, yet efficiency hasn't 
been sacrificed. 


There's hardly any type of industrial 
rubber product that isn’t better today 


because of Goodrich development 
work. Modern Goodrich conveyor belts 
carry more tons than belts ever before; 
rubber hose resists abrasive wear, sun- 
light, oils, chemical actions of mate- 
rials handled. Somewhere in your plant 
the extra quality resulting from Good- 
rich research can make a saving. Ask 
your Goodrich distributor. The B. F. 
Goodrich Company, Mechanical Rub- 
ber Goods Division, Akron, Ohio. 
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the assembly line and « 

«i product at lower co 

System Replaces 

threaded nuts and ek washers with spring 

tension fastenings that remain forever tight 

Saves cost of lock washers. Saves handling 

time of at least one hour per thousand. Re 

! net assembly cost about 50 Do not 

Prevents porcelain 

and chipping when used on such 

Stronger pulling power with its 

tension grip Used in dozens of ways 

er blind bolting Many are even 

on faster than you can count them 

Mat ie for holding most anythin from plastic 
buttons to heavy auto fenders. 

Let our development engineering department 

help you improve your assembly and lower 

osts with the SPEED NU T System. Write for 

samples mentioning sizes and uses you con- 

mplate 


SPEED NUT DIVISION 


TINNERMAN STOVE & RANGE CO 


a better 
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with vibration 


Manufacturers of Patented SPEED NUTS 
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‘NEW BUSINESS 


E1icut years ago Metropolitan Junior 
Achievement, Inc., 16 E. 48th St., New 
York, was organized to help boys and 
girls learn the principles of business by 
actually operating corporations of their 
own. Last Tuesday, 750 representatives 
of 50 corporations, all organized, op- 
erated, and managed by officers rang- 
ing in ages from 16 to 21, held their 
7th annual convention of “littlest little 
business men.” Featured speaker was 
Charles R. Hook, president of Na- 
tional Association of Manufacturers 
and American Rolling Mill Co. N.B.C. 
broadcast the proceedings on a nation- 
wide hook-up to enable the officers 
and employees of 850 other juvenile 
corporations to tune in. One corpora- 
tion, the Oddity Shop, Flushing, L. L, 
reported 20% dividends every year 
since organization in 1930 and a book 
value 3% times its original investment. 


ReasoninG that there are a lot of small 
shops long on ambition and short on 
sapital, Beaver Pipe Tools, Inc., War- 
ren, O., has worked out a variation on 
instalment selling whereby a shop can 
purchase a power drive to use with its 
hand pipe-threading tools. Then as the 
drive enables it to prosper and expand, 
it can add a unit which converts the 
outfit into a highly efficient portable 
pipe and bolt machine. 


Time was when no county fair could 
be successfully terminated without the 
‘Last Days of Pompeii” by Pains Fire- 
works Display Co., 22 Park PL, New 
York. Time may come when no air 
conditioning installation worthy of the 
name will go into initial operation be- 
fore a thorough check-up on ventilation 
by means of safety smoke pots pro- 
duced by the same Pains. 


Ever since the tailor-made cigarette 
business began to flourish, its manufac- 
turers have been largely dependent up- 
on imported cigarette paper. Just be- 
fore Christmas time, 1937, reports 
about the establishment of a big Amer- 
ican cigarette paper mill began to circu- 
late (BW—Dee25'37,p15). And now 
word comes that Ecusta Paper Mfg. 
Corp. has acquired a site in Transyl- 
vania County, N. C., about 40 miles 
from Asheville, where it will erect a 
$2,000,000 mill with four machines to 
duplicate exactly the type and quality 
of French paper. J. E. Sirrine & Co., 
Greenville, S. C., will engineer the mill. 


Havine watched the development of 
expanded mica, or vermiculite, as a 
versatile insulating material, Lehigh 
Portland Cement Co., Allentown, Pa., 
will purchase, as of May 15, the manu- 


‘tem plus the necessary dial telep 


facturing plant and business 
lite Co., Kansas City, Kan., « HH 
pioneers in vermiculite mi) ASH 
processing (BW—May15°3? Bureaw 
jstratic 
Mica, which used to see ser orpors! 
in the windows of grandmot}y though 
is finding itself still another gram 
pigment for paint and prin! the Ne 
Story behind the development election 
be that National Dairy Produ: Washin 
sicked Atlantic Research A 0 Whi 
Inc., Newtonville, Mass., on As a 
lem of developing new uses fo control 
portant milk byproduct, case’ control, 
rally enough this led to cas: ecemets 
and in due course to the desir ential 
a non-metallic filler, reinforcer, not bee 
sulator. New methods of grind Preside 
were discovered which retain to in h 
material its flaky character in P because 
of microscopic size. Now cal! explore 
tone, the ground material is fin sition 1 
way into plastics, rubber, and pa could | 
well as into paints and inks. thing © 
measure 
To anticipate the day when par! open = 


of the store or plant may be flooded, j Ap} 
may be well to add to the } 
library, “Reconditioning Flooded 
tric Equipment,” published for free d ae 
tribution by General Electric (Co ry 
Schenectady, N. Y. (ask for public 
tion No. GEA-2571B). And to fortit —— 
information on plant location, ad , 
Select Bibliography on Location 0! 

dustry,” by Douglas Moore MeDo: 

published by McGill University, Socia 
Research Offices, 3466 University 

Montreal, Canada, 60¢ (postage 1\) 


Sponsors 


Wuen charge customers make 
chases in a store and want to tak« 
with them, it is a major probk 
tact and management to secure a « 
check without offense. Automatic Pl 


tric Co., Chicago, has developed a 


apparatus whereby the clerk calls 
credit man, leaving the sales ticket 
clip on the telephone while wrapping 

the package. If credit is O.K el 
credit man presses key at his end of t 
line which automatically punches 
O.K. in the credit sales ticket wi! 
further ado. If credit is to be denice 
the credit authorizer calls the 
again for further conference. 
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BULLETIN 


WASHINGTON (Business Week 
Bureau }—Espousal by the Admin- 
tration Of federal licensing of 
orporations is a possibility, even 
though remote. Action on the pro- 
cram depends on what happens to 
the New Deal hope that the fall 
elections will howe a Congress to 
Washington that is more amenable 
w White House control. 

As a long step towards federal 
control of business as against state 
ontrol, the principle of federal 
licensing appeals strongly to influ- 
ential New Deal lawyers. It has 
not been Openly proposed by the 
President and was not referred 
io in his recent anti-trust message 
because its utility has not been 
explored and also because oppo- 
sition in a balky Congress—if it 
could be induced to enact any- 
thing of the sort—might twist the 
measure into something as wide 
open as Delaware’s corporation law. 


Appealing to Borah et al. 


Sponsorship of the licensing device, as 
means of forcing conformity by in- 
stry to New Deal aims, would ap- 
eal to Senators Borah and O'Mahoney 
| other anti-monopoly crusaders in 
ress Whose support for anti-trust 
v revision would be a big help. 
Licensing is regarded as reasonable 
principle; at least, the implication 
smade that corporate business might 
tter accept this technique than risk 
e imposition of a intolerable 
rm of government control. 


more 


What Limits on Licensing? 


carried to extremes, the conditions 

ttached to obtaining a license to do 
terstate business would impose a 
g burden, but New Dealers are not 
ven undue pause by that prospect. 
The hasie question is simply one of 
w far licensing should be applied. 
rome Frank, one of the original New 
Dealers who has survived as a mem- 
er of the Securities and Exchange 
ission, this week proposed licens- 
¢ of corporations as a means of pro- 
ting the interest of stockholders in 
rporations undergoing reorganization. 
Theoretically, there is no limit to the 
*s to which such an instrument of 
vernment restraint could be put. 


\llocation May Backfire 


The compromise, forced by opposition 
‘0 puting entire control of the spend- 
hg the new relief and recovery 
tillions in the President’s hands, will 
save . result that may not be entirely 


to the liking of those who battled for 
earmarking. 

With the money in its own name, 
WPA will do its own accounting for 
$1,325,000,000. The same rope that 
is given to Harry Hopkins’ organization 
also is allowed to Tugwell’s old outfit, 
the Farm Security Administration, to 
the Public Works Administration, and 
other agencies. 


Federal Control Tightened 


A double standard of eligibility for 
relief is inaugurated with the new pro- 
gram. WPA is authorized in the New 
bill to employ any needy persons, 
whether or not on local relief rolls. 

Practically, this means that appli- 
cants for work relief will not have to 
sell automobiles, radios, or other pos- 
sessions to qualify for a WPA job, al- 
though liquidation of such property 
will continue to be required of appli- 
cants for direct relief in many areas. 

In effect, WPA’s detour of local ad- 
ministration represents further central- 
ization of the relief program in the 
federal government's hands, despite the 
clamor of a minority in Congress to 
turn relief administration back to the 
states and require them to contribute 
25° of the money. 


Differ on Differential 


Sen. Harrison, who forced the Presi- 
dent to accept a sorry compromise 
on the tax bill, leads the Senate oppo- 
sition to any wage-hour legislation that 
doesn’t include differentials for the 
South. The President would be per- 
fectly willing to make this concession 
to Pat, if it were not for the fact that 
in doing so he would alienate the 
American Federation of Labor, whose 
support is needed to pass the bill. 

So far, nobody has devised a scheme 
for differential application that would 
not require administration by a board, 
and the AFL won't stand for that. 

Most everything has happened so 
far as this bill is concerned, except its 
enactment, and even that may come 
to pass. In the House this week Ad- 
ministration leaders were trying to 
wangle it around so that the Repub- 
licans would not get credit for break- 
ing the deadlock. 


FHA Enters Farm Field 


The Federal Housing Administra- 


tion will start insuring mortgages on 
farm properties May 16. Opinions re- 
garding the volume of new construc- 
tion that may be stimulated by its 
entry into the rural field vary widely. 


The 


La Follette’s: 


idea was Sen. 


FHA didn’t want to expand in this 
direction. 

The Farm Credit Administration, 
which now holds 387% of the farm 
mortgage debt, doesn't see much new 
mortgage business in the country now 
and doesn’t know how bankers will 
take hold of the FHA type of mort 
gage. It is pointed out that farmers 
rarely put up new buildings on farms, 
but it is conceded that FHA may do 
will also 


some business, for it Insure 


loans for repair of farm buildings. 


Fight Over President's Bureau 


Washington the im- 
Presi 


In bureaucratic 
portant question raised by the 
dent’s proposal for 
Bureau of Industrial 
where it will be put. 

Both Sec. Roper and ex-NRA Ad- 
Richberg fathered the 
plan. Richberg is agreeable to its loca- 
tion in the Department, 
but other Government that 
also are looking for a bigger place in 
the sun contend that Roper’s depart 
ment failing 
to cash in when it had a chance. 

This year’s budget provided for 
establishment of such a bureau in the 
Commerce Department. Funds were 
cut from a desired $1,500,000 to $100. 
000, and, later, when Roosevelt ordered 
impounding 10° of all appropriations, 
Sec. Roper dropped plans for the new 
bureau and scattered the money that 
was left among existing units 

The Federal Trade Commission has 
its eye on the ball, although it’s Rich- 
berg’s idea that the government's 
helping hand to business should be 
independent of its prosecuting arm. 


creation of a 
Economics is 


ministrator 


Commerce 


agencies 


renounced its claim by 


Trade Treaty Tribulations 


Aug. 1 is the deadline that the Ad- 
ministration has set for concluding 
negotiation of the British and Cana- 
dian trade agreements. Actually, how- 
ever, the negotiators are aiming at 
agreement several weeks before that 
date in order that objectors will have 
time to cool off before elections. 

With bumper crops and a farm re- 
volt against restrictions threatening to 
upset the AAA program, negotiators 
are pounding the British hard for con- 
cessions on farm products. 

Sec. Hull’s program faces an even 
more critical test than anticipated 
when plans to treat with the British 
were announced in January. 


Ashurst Blocks Railroads 


With the railroads, if it’s not one 
thing that is the matter, it’s another. 
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MEET HEATING 


Owners of Large Baltimore Plant | 


Use Webster Moderator System 
To Insure Balanced Heating 


Coal Savings $1 125 YearlyAverage 


Proper Temperatures Maintained 
in All Sections of Building 
Regardless of Weather 


SYSTEM IS SELF-LIQUIDATING 


Baltimore, Md. — Maintenance of the 
varied temperatures required in the large 
lant of the U. S. bt & Lithograph- 

g Co. has been accomplished since 1935 
with a Webster Moderator System of 
Steam Heating. 

Keeping the press room at 75 degrees, 
office sections at 72 degrees and the re- 
mainder of the building at 65 degrees, 
regardless of outdoor weather conditions, 
a 4-zone Webster Central Control has 
met a difficult assignment well. 


" 


U. S. Printing & Lithographing Co. 


altuemore, Ma, 


East Wing West Wing—below 


In addition to we roviding balanced heat- 
ing service, the Webster Moderator Sys- 
tem has allowed the U. S. Printing & 
Lithographing Co. to reduce the cost of 
heating an average of $1,125.00 per season. 
The cost of heating modernization is 
being recovered out of coal savings. 

There is a total of 24,893 sq. ft. of 
installed direct radiation. 

With the Webster Moderator System, | 
an Outdoor Thermostat automatically 
adjusts the basic rate of steam delivery 
in accordance with weather conditions. 


above 


These before-and-after facts point the way to 
maximum comfort and economy in heating 
new buildings as well as in modernization of 
existing installations. Consult your architect, 
engineer or heating contractor. Or address 
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Pioneers of Modern Steam esis 


OF HEATING PROGRESS Ke 


Representatives in 60 principal U. S. Cities 


' For years they were balked in getting 
the long-and-short-haul clause re- 
pealed, for, while a majority of both 
Senate and House favored it, Sen. 
Wheeler of Montana was too power- 
ful on the Senate Interstate Com- 
merce Committee. 

Wheeler thought Montana would 
suffer if the railroads were given the 
| right to ignore distance in making 
rates, even though the I.C.C. retained 
the right to veto. 

This year Wheeler relented, touched 
by the financial plight of the roads, 
but Ashurst of Arizona steps into the 
breach. His state also fears changing 
of the intermountain rates. 

“Snow will fly”, says the Senator, 
who boasts of his own inconsistency, 
“before the bill passes”. 


No Teamwork 


Rep. Mead  Buffalo’s ocean-mail 
crusader in ine House, is a good New 
Dealer, but he doesn’t seem to have 
heard about the Administration being 
so anxious to keep George L. (Sell- 
Them-Marble) Berry in the Senate. 

He is pushing Sen. Vic Donahey 
around trying to speed up the TVA 
investigation, heedless of the fact that 
the Tennessee primaries are in August 
and that, regardless of how saintly the 
conduct of Berry in this marble busi- 
ness may have been, a lot of headlines 
before the primary won't do him any 


good. 

Dissension in the committee over 
the matter of procedure, evident at 
its organization meeting this week, 


may slow up activity to such an ex- 
tent that Berry will be spared the 
bitterest publicity. 

Part of the committee wants to hear 


all the charges at once, and_ part 
wants to delay the probe until the 
members have a chance to go to 


Knoxville after the close of Congress 
and personally familiarize themselves 
with the workings of TVA. 


Resources Board Budget Cut 


President Roosevelt probably will find 
a way to continue national planing, 
but the distrust of Congress in New 
Deal plans to control wind and water 
is reflected in this week’s action of the 
House Appropriations Committee, 
which cut next year’s budget of the 
National Resources Committee from 
$825,000 to $250,000. 

Uncle Delano’s outfit regrets its 
failure to make more friends in Con- 
gress. 


Pollution Bill 


Long stalled in a Senate-House con- 

ference committee, the stream pollu- 

tion control bill may slide through be- 
fore Congress goes home. 

Pressure for revival is coming from 

the Ohio Valley, where municipal 

water purification plants are only one 


Push Stream 
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jump ahead of the 
State and city officials, wi: 
of the Public Health Servic: 
ing Sen. Lonergan to back 
some of the more. stringen! 
of the Senate bill. 

If they succeed industrial 
will lay off, rather than ris! 
enactment of a really toug! 


Power Supply Already Su, veved 


Continuing surveys by the a: 
neers of industrial power sup), 
ing just where the power is , 


how much, and just what t! 


tions are between 
dential. So maybe the Presic: 
know about them when he 
press this week that he had 


systems, 


pollu log 


t 


with Assistant Secretary of War Jo! 


son and with Basil Manly of 
Federal Power Commission, » 
the first survey ever to be 
the adequacy of power for 

of national defense. 


The corps of engineers made its firs 


ten years ago and, 
for industrial » 


survey 
the program 


tion, has brought it up to date ever 


year. 
Some folks have an idea +! 
President doesn’t like the 
neers for whom Congress mac 
hole even before it defeated | 
ernment reorganization bill in 


art 


Radio on the Pan 


stalling for nearly a 
Senate Audit and Control Con 
this week voted through the 
resolution for a bang-up invest 
of the Federal Communications ( 


A ft er 


W 


as mart 


year 


mission and the whole broadecas! 
industry. The Senate will proba 
O.K. the investigation, which 


allotment of $25,000. 


Meanwhile the FCC  investiy 
of broadcasting is still in the 


FCC hearings on superpower, 
nally set for May 16, 
moved up to June 6 
into general hearings 
allocation question. 


have now 
and 
on 


Pushing Kansas Oil 


Gov. Huxman of Kansas 
town the other day with a 
that the U. S. Bureau of Mines 
the Landon sunflower state a | 
break in its monthly 
market demand for crude oil. 
When he learned, if he did 
already know, that the mere 
of the forecast figure would not 
buyers for Kansas oil, the go 
warned that unless the industry 
operates” by switching business 


expat 
the w! 


came 


den 


forecast 


Oklahoma to Kansas he will urge 


eral regulation of production ba-e 


each state’s potential output an 
good measure, divorce of pipe 


from other branches of the incu 


Gov. Huxman is up for reelection 
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BUSINESS WEEK’S INDEX OF BUSINESS ACTIVITY 


WEEKLY INDEX 


The Figures 


= 


Latest Week 


1938 
+ 


|} 


Year Ago 


Average 1933-37 


TAN FEB MAR “APR MAY JUN JUL AUG SEP OCT NOV DEC | 


PRODUCTION 


TRADE 


Wheat «Me. herd winter, City, bad... $.81 $.83 $.84 $1.36 
Copper (electrolytic, Connecticut Valley basis, 10.000¢ 10.000¢ 10.000¢ 14.000¢ 

136.6 136.8 140.1 207.0 


FINANCE 


BANKING 


Total Federal Reserve Credit Outstanding (Wednesday series)..........--- 2,589 2,586 2,596 2,577 
Excess Reserves, all member banks (Wednesday series)...........--+++++ 2,440 2,580 1,575 887 
Total Loans and Investments, reporting member banks.............-.-+++> 20,842 20,844 20,831 22,240 
Commercial and Agricultural Loans, reporting member bankst jcaketeae 4,126 4,187 4,275 
Security Loans, reporting member bankst............. 1,239 1,243 1,233 

9,323 9,186 9,065 9,499 


U. S. Gov't and Gov't Guaranteed Obligations Held, 
Other Securities Held, reporting member banks... 3,002 3,071 3,089 3,208 


#Electric Power (million 


PRICES (‘Average for the week) 


Moody's Spot Commodity Price Index «Dec. 31, 


Latest Preceding Month Year 
Week Week Ago Ago 


* Building Contracts (F. W. Dodge, 4-week daily average in thousands)... _.. $8,289 $8,622 $7,545 $9,916 
Engineering Construction Awards (Eng. News-Rec. 4-wk. daily av. in thousands) $7,554 $7,923 $8,549 88,614 

‘ 1,939 1,939 1,990 2,176 


*Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars).......... 63 61 62 82 
«Check Payments (outside N. Y. City, millions)................. tisenh bore $4,102 $3,678 $4,191 $4,828 


Bond Yields «(Standard Statistics, average 45 bonds).............+-eeeeeee 
Call Loans, Renewal Rate, N. Y. Stock Exchange (daily average)......---- 1.00°; 1.00°; 1.00"; 1.00°; 
Prime Commercial Paper, 4-6 Months, N. Y. City (prevailing vate)........ 751% 1.00"; 
Business Failures (Dun and Bradstreet, number)........ 231 278 245 177 


"58.5 
157.9 
59.2 
77.8 


67.8 


Average 
1933-37 


Millions of dollars 


*Factor in Business Week Index. 


These monthly averages 
are merely simple aver- 
ages. of each month's 
weekly figures of Busi- 
ness Week's index of 
ousiness activity pre- 
sented in the chart at the 
top of the page. They 
enable readers to get a 
general view of the trend 
of business since 1929. 


The Weekly Index of Busi- 
hess Activity is covered by 
the general copyright on the 

ntents of Business Week 
and may not be reproduced 
Without special permissior 


aputing bento. 


* Preliminary, Week Ended May 7. + Revised. ~¢ New Series. § Not Available. 


120 


MONTHLY AVERAGES 


| 
NORMAL=100 


1938 


40 1929 1930 1931 1932 1933 1934 1935 1936 1937 


9 
90 | 
veved 70 
| 
»y — 
{ 
for 
prises 58.9 
$6,314 
ts fire $5,072 
992 
1,778 
10S 
t t 70 
el $4,011 
$6,407 $6,355 $6,394 $6,426 $5,771 
$.96 
11.42¢ 
$33.32 
r t 9.538¢ 
154.6 
Cor 
1.18% 
} 254 
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AIR 
© Complete-in-one cabinet— This m 
the long list of sea monarchs cost than previous Carrie: 4 pects fo 
tained ois conditionsss. Two that have chosen Carrier Air Conditioning of similar apa tries. T 
year ‘round air wadiibebe. Conditioning, addanewone! The There is the 1938 Carrier Ports! ened by 
parts enclosed in com- new Holland-American liner Air Conditioner for homes « Motors 
This week offices also at a pleasing low pric The in 
- she makes her mai e wi have be 
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IMPROVEMENT in_ business 
aod financial sentiment has been 
ait during the past week. Rising 
gock prices, especially for public 
stilities, have reflected a growing 
hope that some means would be 
fund to adjust differences be- 
ween business and the govern- 
ment, thus paving the way for a 
revival of activity. So far nothing 
concrete has developed, cer- 
winly executives do not plan to 
burn their fingers in any prema- 
ture buying movement. But if 
wmething is achieved to give an 
ytual foundation to the better 
wntiment, this sentiment in turn 
will support the forces already 
making for business improvement. 
Such an improvement, although 
oly after three or four months 
more of dull trade, is now being 
wwaited with somewhat greater 
confidence. 


Halt in the Trend 


Most of the production indexes pub- 
ished in the last week show a halt in 
the gradual downward trend which had 
ben established in April. Automobile 
output was a little better; steel opera- 
tions were off only fractionally; car- 
loadings about held their own; and elec- 
trie power halted its decline. The 
changes, however, were in no case im- 
portant. The week, from the point of 
view of the industrial trend, merely 
represented a momentary resting-place, 
and the outlook for the next three 
months remains poor. 


Outlook in Automobiles 


This may be illustrated by the pros- 
pects for two or three of the key indus- 
tries. The automobile future is dark- 
ened by the report on sales of General 
Motors cars to consumers during April. 
The increase over March proved to 
have been only 3.5°7, as opposed to a 
normal seasonal increase of approxi- 
mately 15%. It is now feared that au- 
tomobile output in the second quarter 
will fail to show any improvement over 
the first quarter for the first time in 
ilmost 15 years. Dealers’ stocks are still 
high, and for the of the 
1988 model year production is likely to 
be held down to merely filling up such 
gaps as appear. The trade would not 
be surprised if extensive shut-downs 
occurred in June or July. 


remainder 


Steel and Its Consumers 


With the prospects for the next few 
months so poor in automobiles, it is no 
surprise to find that the steel indus- 
try expects little or no improvement 
over the same period. Recent drops in 
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steel operations, small as they have 
been, reflect a general shrinkage of de- 
mand spread over the various consum- 
ing industries. Steel held 
by these industries are in most cases 
moderate to low, but they are consid- 


inventories 


ered adequate in the face of the pres- 
ent small volume of sales. Principal 
hope for steel this now 
placed by some ebservers in’ publicly 


summer is 


financed construction projects and in 
railroad equipment buying if and when 
legislation gives it the necessary aid. 


Many Housing Applications 


One bright spot in the picture con- 
tinues to be the large number of mort- 
gage applications filed under the 
amended federal housing act. There is 
still hope that residential building will 
be the bellwether of recovery in 1938, 
as automobiles after 1938 But 
these mortgage applications are a long 
way from the stage of actual construc- 
tion, and they do not promise very 
much activity for the immediate future. 


were 


Effect on Labor 


Meanwhile the impact of the depres- 
sion on business and labor runs its in- 
evitable course. Emplovers in) many 
cases have tried to maintain staffs and 
wage rates longer than in similar per- 
ods in the past, but this cannot pe 
done for long in the face of falling 
profits. In the first quarter of 1938 
corporation earnings were oniy about 
their 1937 level; in the 
improvement is 


one-third of 
second quarter no 
awaited. Employment and payrolls, un- 
der these conditions, are bound to 
suffer. In February and March they 
held at practically the January level, 
as a result of seasonal conditions which 
balanced the continued dragging force 
of the depression. But in April it ap- 
pears that they resumed their decline— 
even if at a slower rate than in Novem- 
ber, December, and January. Factory 


employment in New York state 
dropped 2° between mid-March and 
mid-April, while payrolls dropped 


4.5%. Each of these figures is approxi- 
mately three times the usual decrease 
for that period. 


Results of Easier Credit 


In spite of the continued drag down- 
ward in many much of the 
groundwork is being laid for ultimate 
revival, The continued improvement in 
high-grade bonds illustrates the ef- 
fects of the new credit policy with its 
huge increase in’ bank and 
stimulus to banks to put the reserves to 
use. The registration of the United 
States Steel Corp. 100,000,000 deben- 
ture issue illustrates how this situation 


indexes, 


resceTves 


paves the way for new capital issues. 
It may and probably will require many 
months for the full effects to be felt, 
but this 
bound to 
the end, 


change in 
important 


basic policy is 


have results in 
Inventories and Costs 
Meanwhile, 


reduction 


depletion and 
factors in 


inventory 


cost two vital 
building the foundations for recovery 
even if slow ly - So 


consumers 


are proceeding, 


long as goods move into 
hands at a quicker rate than they are 
production is 
hound to The 


timing of inventory depletion is as hard 


produced, increased 


occur sooner or later. 
to judge as is the timing of the effects 
of credit: expansion, but perhaps this 
see buying from 
reduction also is hard 
to time, but signs of 
productivity are al 
ready appearing (BW—May?'38.pl6), 
and there should be more to come. 


should new 
Cost 


to measure and 


autumn 
this cause 


increased labor 


Business Watches Elections 


The political developments of the week 
have been mixed. Most important has 
probahiv been the resurrection of the 
wage-heur till While this the 
effect of the New Deal victory in the 
Florida Senatorial primary, the latter 


show 


should aot necessarily be taken as typi 
fving the sentiment of the country’s 
voters. Sample polls of public opin 
ion and of political experts indicate 
that the Republicans should win any 
where from 50 to 110 seats in Con 
gress, provided there is no great swing 
between now and November. Evidently 
the theory is that in doubtful 
the New Deal will win the primaries, 
but that enough defections will occur 
in the election itself to give the seat 
to the Republican candidate. If this 
interpretation is correct, it should 
prove bullish for business as Election 


cases 


Day approaches. 
Unions and Utilities 


Other main developments of the week 
have been preliminary moves toward 
settling the two outstanding political 
issues which are disturbing business 

labor unrest and the utility impasse. 
The National Labor Relations Board 
policies have met at least momentary 
court setbacks; the American Federa- 
tion of Labor and the C.1.0. have both 
indicated the desire to cooperate with 
business in fighting the 
Utility negotiations with the SEC and 
TVA may succeed in establishing some 
sort of live-and-let-live policies in this 
field. It is impossible to tell what will 
develop in these matters, but the pres- 


depression. 


ent mood is one of hope. 
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a smooth-riding Budd-buil: trai; the New 
Budd trains are built {or th —_— 

return, W 


traveler’s comfort. They are 
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against noise. Because of the low 


a peace 
center of gravity, they hug the rails iB pood cha 
and ride smoothly, without vil)ratio: t would 
They are, of course, air-cond tione business, 
Their decorative scheme creates Washing 
That's 

pleasant atmosphere of good tast Word go 
ord go 
Nothing that might add to th: ones a 
ment of traveling has been over! oked battling 
And with this comfort goes that su 


i Chairms 
safety —the first requirement in « airma 


railroad travel. For Budd trains 
built of stainless steel, the strongest 


vet to gle 


as the la 


metal ever used in railroad-car « Develo} 
struction. This gleaming a! Severs 
welded by the exclusive SHorwrint ances 
process — makes possible the el 
tion of useless weight. Thus you trav: we va 
swiftly, safely, restfully. 
Budd light-weight trains of (2 
stainless steel attract passengers. | he: "i 
"have established new standards of 
comfort in travel ... have accustomed pittee 
the public to require speed and salety J the latts 
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Tur electric utilities are moving toward 
eace with the government. The na- 

nal Administration needs such a 
eace in the interest of recovery—and 
eeds recovery if the fall elections are 
i be faced with any equanimity. 

If President Roosevelt will say the 
word it’s in the bag. His lieutenants 
ave prepared the way. The utilities 
se ready to concede enough so that 
the New Deal yardsticklers may claim 
» surrender—while the companies, in 
return, will insist on limitation of gov- 
emment competition. In other words, 
s peace concluded now would have a 
sood chance of being permanent—and 
: would be the sign, so long sought by 
business, of a more helpful attitude in 
Washington. 

That's why stocks have been rising. 
Word got around that the public utility 
executives were getting ready to stop 
battling with the federal authorities, 
that such governmental leaders as 
Chairman William O. Douglas were all 
et to glad-hand the utility men as soon 
as the latter should make overtures. 


Developments Favoring Peace 


Several factors combine to make the 
chances of peace better than at any 
time since the New Deal took office in 
1933, not barring the truce declared— 
nd then kicked over—by President 
Roosevelt before the general election in 
(BW—Sep26'36,p13). Favorable 
factors include the following: 

l—Executives of 14 leading utility 
systems got together, naming a com- 
mittee*to cooperate with the SEC in 
the latter’s enforcement of the holding 
mpany law (especially its death sen- 
tence) 

2—Chairman Douglas, in an article 
vritten for Electrical World and ap- 
earing under date of May 14, told 
¢ utilities how such cooperation could 
effective. 

Judge John J. Burns, former 
general counsel for the SEC, emerged 
: the utilities’ envoy to Washington. 
He has acted for United Corp. for some 
me; now he appears to represent 
Wendell L. Willkie of Commonwealth 
‘Southern as well. (Time was when 
¢, for the SEC, battled utilities which 
Were contesting constitutionality of the 
olding company law.) 


Clear Way for Utility Peace 


Preliminary moves behind the scenes strengthen 
prospect of settlement limiting government competi- 
tion in return for concessions by power companies. 


Harris Bwing 
Joun J. Burns 
The one-time general counsel for the 


Securities and Exchange Commission 
has emerged as the electric utilities’ 
envoy to Washington. 


4—John W. Hanes, ex-Wall Streeter 
and member of the SEC, urged busi- 
ness in general and the utilities in par- 
ticular to stop hating the Administra- 
tion, and promised to do his best to see 
that the Administration did likewise. 
(News of his impending elevation to 
the post of Assistant Secretary of the 
Treasury made business all the more 
certain this week that Hanes was the 
man who would replace Joe Kennedy 
as its Washington ambassador.) 

5—Things moved swiftly toward a 
decision, pro or con, on sale of private 
electric properties in the Tennessee 
Valley. Electric Bond & Share had, by 
mid-week, offers from Memphis and 
Knoxville; and TVA accountants are 


pushing to completion their audits of 
Commonwealth & Southern properties. 
6—Indications are that TVA Di- 
rector David E. Lilienthal would like 
to settle with the utilities, in the hope 
of deflating the forthcoming Congres- 
sional probe of TVA before it starts. 


Utility Committee’s Membership 


Of all these, the most specific steps 
taken are the formation of the execu- 
tives’ committee and Mr. Douglas’ 
statement of principle and policy on 
administration of the holding company 
law. The utility committee consists of 
P. L. Smith, Middle West Corp. John 
E. Zimmerman, United Gas Improve- 
ment; C. E. Groesbeck, Electric Bond 
& Share; J. F. Fogarty, North Amer- 
ican Co., and Mr. Willkie. 

These utility presidents, after con- 
ferring with Robert E. Healy, SEC 
commissioner, wrote Chairman Douglas 
to suggest a conference on the holding 
law. They specifically refer 
to “integration of properties,” which 
means rearranging, swapping, or selling 
properties which can’t be intercon- 
nected. They advocate such “integra- 
tion” so far as it can be accomplished 
without damaging capital investment 
and securities holders 


company 


They also suggest geographic diversi- 
fication, stressing it as a fundamental 
principle of investment, and that won't 
get to first base with the SEC as an 
argument against integration. Mr. 
Douglas’ article for Electrical World 
makes that clear. 


Says Law Marks Road to Survival 


It may be said that the tone of Mr. 
Douglas’ statement conciliatory 
enough. He says the law is construc- 
tive, not destructive; that “those who 
look forward see that the road to sur- 
vival is the path marked out by this 
statute.” He asks the industry to 
formulate the programs, promises that 
the commission will lend a_ helping 
hand. Laggards, he asserts, will be 
prodded. He doesn’t expect the indus- 
try to unscramble the crazy-quilt map 
of properties at once, but he expects 
such action in a reasonable time. 

His most pointed words concern 
ownership, of more than one integrated 
operating system by a single holding 
company. The law permits it, he notes, 
but the SEC won't permit either this 
or excessive size of holding companies 
to “impair the effectiveness of regula- 
tion.” He intends, in other words, to 
be strict though fair. And he implies 
that nobody will dictate to him the 
definition of fairness 


19%» 
es 
r th 
oh 
goes 
| 
| 
ilety 
| 
or 
\ 
| 


14 


Changes in ‘Tax Law Aid Business 


By amending the capital gains and surplus profits 
taxes, Congress makes investors more willing to buy, 
and companies more willing to borrow. 


Congress this week made an important 
long-term contribution to business ac- 
tivity. By winding up work on the 
Senate-House compromise tax measure, 
the lawmakers shoved two doughty 
props under the nation’s ailing securi- 
ties markets. One prop makes investors 
more willing to buy bonds and stocks, 
the other makes corporations more 
willing to borrow money and to float 
new stock issues. 

Opportunely, the new law goes into 
the statute books just when the mar- 
kets are showing symptoms of life. 
General Foods Corp. demonstrated a 
week ago that securities can be sold. 
Its $4.50 cumulative preferred stock 
went like the north wind in midwinter 
(BW—May?'38,p47), and was fol- 
lowed by the registration of a $100,- 
000,000 United States Steel debenture 


Issue, 


Paving Way for Common Issues 


For a while, common stock issues 
are not apt to be forthcoming fast or 
furiously. That will take time. But suc- 
cess of a few preferreds and a few de- 
bentures would sow the seeds for a 
bumper crop of common offerings later 
in the year. 

Right now, even a little activity in 
the capital markets would be a big 
improvement and a big help to busi- 
ness—for the simple reason that new 
offerings have been approaching a van- 
ishing point. In April, corporate new 
capital, amounting to $12,313,000, was 
the lowest in five years, and made a 
dismal comparison with the rather 
sorry April, 1937, showing of $80,- 
802,000. 

Private placement of securities—di- 
rectly with large insurance companies 
and other institutional buyers—has 
dominated new securities sales. That's 
because private investors and specula- 
tors have been keeping cash in their 
bank accounts or confining purchases 
to government securities. 


Mainly Refunding for a While 


But recovery probably will not be 
rapid. For the time being, refunding 
operations are likely to be the main 
thing. Later, however, as business im- 
proves and corporations find it neces- 
sary to expand plant and _ increase 
working capital, the securities markets 
may begin to perform the function 
they are supposed to. 

That's where the tax law comes in. 
By going back to the Revenue Act of 
1924 and establishing a flat capital 
gains tax (BW—Apr30'38,p15), Con- 


gress removed the biggest uncertainty 
from individual income taxation. Under 
the 1936 law, a taxpayer never knew 
what his rate of tax would be when 
he took a profit on the sale of a 
security. The very act of taking a 
profit levered his entire income into a 
higher tax bracket (BW—Dec11°37, 
p43). 


Committee Makes Neat Point 


The Senate Finance Committee 
made a very neat point on this—a 
point which may become a taxation 
touchstone in this country—saying: 
“There is an essential difference be- 
tween income derived from. salaries, 
wages, interest, and rents and income 
derived from capital gains. It is always 
to the advantage of the taxpayer to 
receive the first class of income, no 
matter what the tax rate, as long as it 
is less than 100%. On the other hand 
the tax in respect of capital gains is 
optional—the taxpayer is not obliged 
to pay any tax unless he realizes a 
gain. ... There is no tax under the 
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present law if a taxpayer t 
money from one bank to « 
there may be a very hea, 
wishes to transfer his inves: 
a bond in one company to 
another company.” 

In incorporating this phil 
the tax structure, the Sen 
gave investors a tax brea} 
taking the steam out of 
tributed profits tax as a d 
peller, Congress also cleare«! 
for corporations to spend n 
they want to spend. Busine- 
not have to hold back on 
construction or refrain fron 
ing working capital out of 
because of the pressure of 
They will be in a_positior 
back earnings to retire de! 
borrow money, and being in 
tion, they will be more inc! 
into the securities markets { 


Investors, Corporations Benefit 


Thus, pot only does the 
nue Act ease up on investors 
be buying corporate securitix 
eases up on the corporations 
be selling those securities. T) 
benefits are not instantane: 
are inherent in the law as i! 
And if business shows real 
perking up, the effects should 
dent in the securities markets + 


Keeping Up With Jones Is Easy 


N the last two and one-half months, 

Jesse H. Jones, as chairman of the 
Reconstruction Finance Corp., has 
been lending government money with 
a fair degree of abandon—as part of 
the spend-and-lend recovery drive. 
More than $20,000,000 has 
gone out—including $300 
to a Maine fisherman, 
$30,000 to an Alabama 
dry ice plant; $50,000 
each to a Kansas stove 
company and a Michigan 
lumber enterprise. 

But, Mr. Jones’ gov- 
ernment policies do not 
extend to the private ac- 
tivities of the National 
Bank of Commerce 
(Houston), of which he 
is chairman of the board. 
It is a_ stronghold of 
conservatism, On March 
7 only 18.7% of its assets 
were out on loan, while 
49.9% was in cold cash. 

Compared to the Jones 
institution, most big city 
banks are free lenders—despite Chair- 
man Jones’ assertion before the U. S. 
Chamber of Commerce that banks 
had better liberalize, or face federal 
control. New York’s Chase National, 
for instance, has 30.2% of its assets 
out on lean; California’s Bank 


of America, 43.2%, and the First 


Underwood 


National Bank of Chicage, 28.2 
Even in its holdings of U. S. bonds, 
the Jones bank is ultra-conservative. 
Most institutions, finding loans scarce, 
have been putting money to work in 
governments. The Chase, for example, 
with 24.4% of its assets 
in Unele Sam's 
tions; the First National 
of Chicago, with 35.5 
the Bank of America, 
with 28.2%. Governments 
accounted for only 192 
of the National Bank of 
Commerce assets. 
Two large banks, the 
First National of ew 
York and the Continental 
Illinois of Chicago, had 
a relatively smaller Joan 
portfolio (as of March *) 
than the Jones bank, 
with only 12.9% and 
17.7% of their respective 
assets out to borrowers. 
y) But they more than made 
up for this slender ratio 
with huge holdings of 
governments: the First National with 
39.9% of its assets, and the Con- 
tinental Illinois with 46.9%. In other 
words, these banks—though they were 
not able to find private borrowers in 
commerce or industry—apparently 
garded the government as a hig!)!y 
acceptable risk. 


Underwood 
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Waar depression?” 

That's what they're asking in the 
aft manufacturing industry. Plants 
running at capacity and are booked 

months. On top of that, 

of British 


ad for 
e's the 


rosy prospect 


The backlog of business already on 
e books may be the most important 
g to the plane manufacturers, but 

tour of the British 
BW—May?38.p43) is the most excit- 

Embassies, the stock market, the 
Var and State Departments, and the 
ig-minded public all have been tak- 
a keen interest. With the arrival of 
H. Self, deputy undersecretary of 
British Air Ministry, in this coun- 
this week, there appears every like- 
ood that real developments may be 


commission 


pected soon. 


Emphasize Early Delivery 
West Coast manufacturers say the 
nglish commission has shown an in- 
nation to talk business on at least 
ree types of ship—a Consolidated 
\ircraft amphibian, the Douglas B-18 
mbers, and Douglas flying boats. The 
British are stressing the paramount im- 
tance of getting early delivery on 
orders placed. And there’s where 
¢ State and War Departments come 


For the British to get any quantity 
{ Douglas B-18 bombers, for example, 
i War Department would have to 
ree to wait a while for ships of this 
type which it has on order. Mr. Self 
‘here for the specific purpose of iron- 
ng out such details—and there’s no 
to suppose he would have come 


RICYCLE” LANDING GEAR- That was a feature of this Consolidated 
phibian which interested the visiting British aircraft experts as they toured West 
(oust plane factories last week, investigating possibilities of purchasing war planes. 


Nireraft 


\ireraft Makers Prosper 


And here come the British, hoping to buy war planes 
ahead of U. S. government. Manufacturers’ profits 
soar; transport lines report increases. 


his touring emissaries hadn't 
there 


over if 
reported back to London that 
was business to be done. 

Quite aside from all this discussion, 


aircraft manufacturers have been re- 
porting in the last few days some ex- 
ceptional first-quarter results. While 


‘other lines of industry were, for the 


most part, reporting declines of greater 
or lesser severity, these aircraft) com- 
panies had little enough to complain 
about. 

Curtiss-Wright, as a shining example, 
turned in the best quarter in its history 
in point of net profits. It earned $733,- 
910 after all charges and taxes (without 
allowance for surtax on undistributed 
profits) against $269,251 in the similar 
1937 period. United Aircraft had net of 
$1,072,298 against $698,852; Martin's 
earnings were $628,563 against $339,- 
169; Aviation Corp. had net income of 
$149,438 against a deficit of $45,847 in 
the corresponding 1937 period. Boeing 
was an exception, showing a loss of 
$52,015 for the first quarter compared 
with a profit of $115,937 in the 1937 
period. 


Gain in Units and Value 


Plane production in the first quarter 
totaled 798 units. That's a gain of 40° 
over the 571 manufactured in the initial 
three months of 1987. Moreover, the 
gain in value is probably a bit larger 
than that in unit volume. Considering 
the fact that 1937 set an all-time high 
manufactures at $115,000,- 
$77,100,000 in 


in aircraft 


000 (compared with 


1936 and $98,200,000 in 1929), further 
gains this vear speak for themselves. 


Eight and ten vears ago about 75% 


(by value) of the planes manufactured 
were for Last vear nearly 
$70,000,000 out of the &115.000,000 


il lise 


represented military ships Export busi- 


ness ran to nearly $40,000,000—four 


times what it was in 1929 


More Passengers and Express 


Turning to the air transport indus 
try, the picture isn’t all orchids It's 
quite true that the air lines are carry- 
ing more PMisscngers and mail and 
press than ever before. They're carry- 
ing them farther, and they're carrying 
them at cheaper rates. It’s all okay 
except profits 
Three leading 

TWA, and United 
JMissenger mileage of 55.267.939 for the 
first quarter of 1938, a gain of a little 
more than IS‘ figure of 
$5,197,987 in the like 1987 period. Yet 
TWA—first to 
$590,079 on its increased business com 
loss of $359,933 a 


lines—American, 


report revenue 


over the 
report had a loss of 


pared with a 
earhet 
Cleaning up of the mess of federal 
regulation and higher mail pay are re 
as two of the 


most pressing 


Both 


are envisioned in legislation now pend- 


garded 


needs of air transport companies 


me 


Wrangle in U.A.W. 


Homer Martin, Frankensteen, 
and other leaders involved in 
auto union family battle. 


Tor off-record debate in 
union circles this week was the same as 
the family fight of United 
Workers. The still 


conciliation of the major 


subject for 


last week 
Automobile 


toward 


trend 
Wits 
disputants, under pressure from Com- 
mittee for Industrial Organization 
leaders who took a hand im the fuss two 
weeks ago (BW—Apri@’us pls) 

Two of the important people con- 
John L. Lewis of 
Homer Martin of 
met in private conference last 


cerned, Chairman 
and President 
U.AW., 
week. When the U_A.W. executive board 
of 24 met this week, two of Lewis’ 
lieutenants (Ora Gassoway and John 
O'Leary) were on hand to listen care- 
fully to everything that was said but 
to take no sides in the factional dis- 
pute which threatens to disrupt the 
umon. Lewis and other C.1.0. leaders 
are known to favor compromise by 
each faction to promote general unity, 
and hope to find a solution which will 
satisfy Martin himself vet will let him 
relinquish some of the active adminis- 
tration of union affairs. 

In Detroit the union’s internal situa- 
tion is well known. Some of the local 
lodges like Martin, some don’t. Some 
prefer Dick Frankensteen, first vice- 
president, but Frankensteen tries to 
work with Martin and up to this week 
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had stuck to a resolve to sit quiet and 
lead no rebellion. Frankensteen has 
been gaining stature in the eyes of busi- 
ness management and is well-liked in 
the other C.I.0. unions, but he’d much 
rather follow Martin than open a new 
split. 

Martin and Frankensteen are both 
backed by the “Progressive” group of 
U.A.W., which is a large unit. Nearly 
as big is the “Unity” faction, which 
rallies around Walter Reuther, who 
politically is to the left of Martin. To 
the left of Reuther is Wyndham Morti- 
mer, another vice-president. And scat- 
tered from right to left are other vice- 
presidents and members of the inter- 
national’s executive board. 


“Playing C.P.O. against C.P.” 


Martin is accused in off-record con- 
ferences of “playing the C.P.O. against 
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suggests disciplinary action . 
faction which steps out of 
donment of the Progressive 
caucuses, public pledging 

to the elected officers of th 
a resurvey of the union’s s 
ganizational setup to prom: 
efficiency. 


C.L0. Advisers Consult ‘euther 


Frankensteen needs suppor W, 
ter Reuther. To get that sup). +, R, 
ther is being consulted by ch 
advisers, and if he goes alor 
peace-making plans he pro 
come out with considerably 
authority. If Frankensteen r 
lieutenant-governorship in 
which is a_ possibility—an 
Reuther might even head 
after the 1939 convention. 

Martin has a tremendow 


the C.P. and keeping everybody upset.” 
The initials mean Communist Party 
Opposition and Communist Party, and 
there is another—“S.P.”—which means 
Socialist Party. The Socialists seem 
to be divided into two factions, also, 
one favoring direct political action for 
labor, and the other advocating an 
alliance with other liberal groups at 
the polls. 

To end the many-sided battle, two 
movements are taking shape. One is 
the attempt by C.1.O. to get the 
U.A.W. leaders to listen to such men as 
Adolph Germer, head of the state in- 


Newsphotos 
DUTCH UNCLE—That’s the part played 
by Adolph Germer (above) as he works 
to promote unified self-control in the 
United Automobile Workers union. As 
head of the Michigan state council of 
industrial unions, he has entrée to all 
factions, and plays no favorites. To date 
he’s been successful in preventing an 
irrevocable split. 


dustrial union council; the other is be- 
ing undertaken by Frankensteen, who 
this week submitted a complete peace- 
making program to the U.A.W. execu- 
tive board. The Frankensteen plan 


following, he is a natural ory 
stump speaker, and he know, 
strength lies. Good union ; 
bids the C.1.0. to interfere in | 
of the U.A.W. or its presicd: 
can do is to offer advice. Its 
that Martin retain his job 
over more managerial authori! 
of his associates when he is 
other things or out of town, | 
factions forget their quarrels a: 
tions until the next conven! operat 
that a fair election at that time det Saenalie 
mine who is to be boss and who is asing 
obey the majority rules. 
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Supreme Court 


Associated Press vy. NLRB—Apri2'37 

NLRB y. Friedman-Harry Marks Clothing Co.—Apri2’37 

NLRB y. Fruehauf Trailer Co.—Apri2'37 

NLRB y. Jones & Laughlin Steel Corp.—Apri2°37 

NLRB vy. Pacific Greyhound Lines—Feb28'38 

NLRB vy. Pennsylvania Greyhound Lines—Feb28’38 

Santa Cruz Fruit Packing Co. v. NLRB—Mar28°38 

Washington, Virginia & Maryland Coach Co. vy. NLRB—Apr4’37 


Circuit Courts of Appeal 


First Circuit 
NLRB vy. Ansin Shoe Mfg. Co. (consent decree) 
NLRB vy. Anwelt Shoe Mfg. Co. (consent decree)—Apri3'38 


Second Circuit 

Black Diamond Steamship Corp. vy. NLRB—Feb15'38 

NLRB y. Consolidated Edison Co.—Marl4'38 

NLRB vy. National New York Packing & Shipping Co., Inc.—Nov2'36 
NLRB y. Remington Rand, Inc.—Feb14'38 


Third Circuit 
NLRB vy. Delaware New Jersey Ferry Co.—June18'37* 


Fourth Circuit 
Appalachian Electric Power Co. vy. NLRB—Jan4'38* 
Clinton Cotton Mills v. NLRB—Jul3'37 


UP TO this week, the record above was strong proof that the 
courts generally saw eye to eye with the National Labor 
Relations Board. When the Illinois Appellate Court upheld con- 
victions of sitdowners this week, however, and the Sixth Federal 
Appellate Court reversed NLRB in an enforcement case, the 
board was given new cause for worry. Trying to bring the Ford, 


NLRB in Court 
To date the National Labor Relations Board has won all of its 
court tests except three, marked with an *. 


the fami 
With | 
(ree 
founded 


assist! 


Fourth Circuit, continued 

Foster Bros. Mfg. Co. v. NLRB (by default) —Oct6'36* 
Jeffery-DeWitt Insulator Co. NLRB—Jun16'37 
Mooresville Cotton Mills v. NLRB—Jan4'38 

NLRB vy. Alaska Juneau Gold Mining Co.—May28'37 
NLRB vy. J. Freezer & Son, Inc.—Apr5'38 

NLRB v. Tidewater Express Lines, Inc.—May11'37 
NLRB y. Wallace Mfg. Co., Inc.—Apr5'38 


Fifth Circuit g 
Agwilines, Inc. v. NLRB—Dec22'36 
NLRB vy. Bell Oil & Gas Co.—Jul21°37 opera! 
NLRB Alabama Mills, Inc.—Nov5'37 


Sixth Circuit 
Renown Stove Co. v. NLRB—Jun28'37 


Seventh Circuit 
NLRB v. Highway Trailer Co. (consent decree)}—Mar29'38 


Ninth Circuit 

NLRB vy. Carlisle Lumber Co.—Dec13'37 

NLRB y. Mackay Radio & Telegraph Co.—Oct19°37 
NLRB y. Oregon Worsted Co.—Apri1°37 


District of Columbia 
NLRB vy. Willard, Inc.—Apri8'38 


Meetin 


Republic Steel, and Inland Steel cases back from enfor: eme' 
status for review, NLRB finds determined opposition risint 
again in the ranks of aggrieved employers, new efforts bein! 
made for a comprehensive Congressional inquiry, and a =tront 
trend manifested in Middle-Western lower courts to e:tt" 
employee violation of state laws. 
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Wasninecton (Business Week Bureau) 
To be utilized by the Consumer Dis- 
ribution Corp. as big laboratories in 
operative merchandising, the Farm 
security Administration’s suburban 
using projects—Greenhills near Cin- 
nnati and Greendale near Milwaukee 
at last are ready for occupancy and 
the families are trooping in. 
With retail stores already established 
t Greenbelt, Md., the organization 
founded by the late Edward A. Filene 
is assisting cooperative wholesale enter- 
rises already established in the two 
reas in developing plans to service the 
ew communities. This is in line with 
the shift in the corporation’s policy in- 
lent to resignation of Flint Garrison 
is executive vice-president. Instead of 
tempting to push the consumer co-op 
ovement through department stores, 
: originally intended by Mr. Filene, 
(. D. C. will extend aid to existing 
operative wholesalers. 


Meeting Needs of Population 


Operations at Greenbelt are expand- 
g with the population. There are 565 
‘families living there now; 885 is the 
‘op, and the town will be full up by 
july. Greenbelt Consumers Services, 
Inc., subsidiary of the Filene corpora- 
on, now is operating a modern self- 
ervice food store with meat, grocery, 
and vegetable departments; a 
ervice station and garage; a barber 
‘hop: and a drug store with prescrip- 
tion lepartment, soda bar, and quick 
inch service. 
\ motion picture theater seating 
}, ceneral merchandise store, beauty 
shoe repair shop, valet service, 


and a laundry agency will be opened 
in a few weeks. Construction of the 
business block is completed. Satisfac- 
tory arrangements have been made for 
regular exhibition of films. Whatever 
other influence may have been brought 
to bear, the movie industry apparently 
did not wish any trouble to crop up so 
close to Washington. 

The grocery and drug stores carry 
full stocks of both co-op and advertised 
brands. Co-op grocery goods are ob- 
tained from Eastern Cooperative 
Wholesale Corp., New York, and ad- 
vertised brands at present from United 
Food Stores, a voluntary chain. The 
drug store stocks Parke, Davis pharma- 
ceuticals, the wet and dry line of Bur- 
rough Bros., an old cooperative; 


Harris 4 Ewing 


GREENBELT’S TWO BUSINESS BUILDINGS—In the one at the left, a general mer- 
chandise store and a grocery store; at the right, a drug store and a theatre. Their wings 
accommodate barber shop, beauty parlor, valet service, and shoe repair shop. 


Co-op Stores Grow in Greenbelt 


Government’s housing project near Washington is 
laboratory in cooperative merchandising. Two Mid- 
western projects ready to use same methods. 


cosmetics and toilet goods from 
Cooperative Distributors, New York 
mail order co-op. 

Some preference is given in display 
to co-op goods but the stores are run on 
the basis that the people are entitled 
to what they want. The drug store, 
opened just two weeks ago, is too new 
to show any valid operating results. Its 
gross the first week was $812. Until 
occupancy of the town is completed, 
the drug store will be open from noon 
until 11 p.m. 


Food Store Now in Black 


The food store opened last Decem- 
ber, went into the red for several 
months on a thin population, but now 
is in the black. Last week's sales totaled 
$2,800. The volume is expected to 
climb to 86,000—a healthy block of 
trade that would put the store in the 
supermarket classification for which it 
was physically designed. Like other 
supers, it is a self-service unit. Sales 
divide about 50-50 between branded 
goods and co-op goods but the latter 
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GREENBELT’S DRUG STORE—Its gross the first week was $812. 
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READY FOR OCCUPANCY—First families are now moving into Greendale (near 
Milwaukee), second of the Farm Security Administration’s three model towns. 


are crawling up slowly and are ex- 
pected to reach two-thirds of the gross 
eventually, 

Items in both drug and grocery stores 
are priced as low as is consistent with 
observance of Maryland's resale price 
maintenance law, in order to meet the 
competition of scores of chain stores 
on the regularly traveled route from 
Washington, where most of Greenbelt’s 
residents work. The Greenbelt manage- 
ment is sticking to the law in order to 
avoid nasty charges from commercial 
firms in the country and in Washing- 
ton; but, with loss leaders right and 
left, the law appears te be badly 
strained in this trading area. 

The co-op service station grossed 
$411 last week and isn’t doing so well, 
primarily because no credit is extended. 
It is forced to sell gas at District of 
Columbia prices and consequently it 
takes a licking for the difference be- 
tween the 3¢ D. C. tax and the 5¢ 
Md. tax. The service station sells Mo- 
hawk tires under a co-op brand; oil 
from United Cooperatives, Indianapo- 
lis; and Sinclair gas from Southern 
Cooperative Wholesale. Kendall oil and 
Goodrich and Exide batteries also are 
stocked. No tipping is permitted in any 
Greenbelt store. 


A Fertile Field 


Under the adroit influence of the 
Filene management, the town is grow- 
ing consumer conscious. It’s a fertile 
field in every sense of the word. The 
present population includes 200 persons 
with some college education and ap- 
parently is much more interested in 
consumer problems than in birth con- 
trol. Presence of the one and lack of 
the other are important auguries for 
success of the co-op stores. With an 
income range of $1,000 to $2,100, the 
565 families now resident in Greenbelt 
have 948 children, 540 of whom are 


under school age; and even a casual 
male observer can’t close his eyes to the 
evident prospect of another big crop 
this year. It’s common talk in the town 
that four milk trucks follow every 
family that moves in. 

Incidentally, Greenbelt Consumers 
Services doesn’t expect to go into the 
milk business any time soon. Compe- 
tition for Greenbelt patronage has 
brought the price of Grade A down to 
1l¢ from 14¢, the price prevailing in 
Washington. The food store will shortly 
be licensed to sell beer from the shelf. 
The brands selected are Gunthers, Old 
Milwaukee, and Senate. No hard liquor 
will be sold. 


Citizens’ Committee Chosen 


A citizens’ cooperative organizing 
committee has been elected to treat 
with ihe Filene management on store 
policy and merchandising practices, to 
work for the financial success of the 
stores now in operation and for such 
extension of commercial services as the 
town population will support, and to 
foster commercial education. This com- 
mittee will function until such time as 
a true consumers’ co-op is organized to 
take over the ownership of the Filene 
enterprise. That’s not in the picture 
now, as the Greenbelt experiment is 
only fairly started. 

All purchasers, resident or nonresi- 
dent, at Greenbelt stores are entitled 
to patronage dividends from any 
profits, apportioned according to the 
ratio of their purchases to total volume. 

Farm Security Administration built 
the stores but has no interest in their 
management. This is supplied at cost 
by the Consumer Distribution Corp., a 
non-profit organization that advanced 
$50,000 to set up and operate the 
stores. Until this loan is paid off by 
Greenbelt citizens, 5°% interest will be 
paid to C.D. 
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Glamour under | ire 


Independent exhibito: Cause 
sensation by ad denyi. boy. 
office value of big st. 


GLAMOUR received a severe | 
pants last week when the | 
ent Theater Owners Associa! 
$300 to advertise in the // 
Reporter an attack on star: 
considers box-office “poison.” 
mated million dollars’ wort) 
(real ones, not glycerine) flo, 
various mascara make-ups as 
for that $300 advertiseme: 
acres of page-one publicity i: 
tion’s press. 

The most glorious names 
Land-of-Make-Believe were 
the ad. 1.T.0.A. hollered th 
tired losing money on such fir 
tude stars as Mae West, Gret 
Joan Crawford, Katherine 
Kay Francis, Marlene Dietrich. | 
Arnold. For several days the H 
wood uproar was so great that a )» 
son couldn’t hear himself talk 
asked to know who got Simone =); 


gold keys. 
Executives Retort to Charges 


In an attempt to turn the st 
official of the 1.T.0.A. protested 
that the stars named would 
OK if producers would provide effect 
stories and direction. Executives 
chain theater systems, which are larg 
controlled by the big Hollywood p: 
ducing companies, came back at t}y 
dependents by citing huge receipts 
their own houses from those same s! 
They further charged that inept pr 
motion, chiefly featuring Scree: 
free crockery, was to blame for 1 
poor business in small independ 
theaters. 

What insiders note is that tl. 
tracts for next season’s pictures ar 
now being negotiated. Yearly at +! 
period, independent 
break forth in wild 
against production costs and fil 
rentals, hoping thereby to rescue a fe 
extra shekels from the Lords of ¢! 
West Coast. Which suggests one 


planation for that Hollywood advertis- 


ment. 


Independent Groups at Odds 


The Independent Theater (Owners 
Association includes some 200 of the 


smaller houses in greater New York 


Its head is Harry Brandt. His term- 


tory clashes with that of Abram F 
Myers and his Allied States Associatior 
of Motion Picture Exhibitors whi 
also represents independent theaters 


Mr. Brandt and Mr. Myers don’t like 


each other intensely. 
Mr. Myers’ habitat is Washington 


He favors Sen. Neely’s bill which seeks 


to end block-booking (BW—Feb!/9% 


theater owners 
lamentations 
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INTERNATIONALS SHOW 


“'m from Missouri,”’ says W. C. Shank, President of 
Crowe Coal Company of Kansas City... and ten 
international Six-Wheelers show him how to cut costs! 


Your business stands to benefit by the same kind of fact-find- 
ing investigation that is making more money for the Crowe 
~ Coal Company. They had our transportation engineers take 
the measure of their hauling problems and fit the right Inter- 
sationals to the job. The result is expressed by Mr. Shank in 
Hol rms every truck man understands: “Our ten Internationals 
ach haul between 10 and 11 tons 213 miles from mine to 

ipple making 19 to 20 round trips per day—about 2280 tons 


| the plus 
lend to a 
t, in 
u will be 


The new Inte 


£ can 
value that 


dern stylin 
ut any plus 19 cos 
_In fact, y° 


per eight-hour day, including waste returned to pit. And chase price Of upkeep. In cost perform 
they're showing a lower hauling cost per ton than we've king sure of the lowest Cos 
mak 


ever known before.” That's the kind of result we want to help that you cao 
you achieve in your business. . ul loa 
"If you're looking for a half-ton delivery truck, a big six- . International 
vheeler like these coal-hauling units, or any size in between, st IO 
aternational offers you 25 models in 81 wheelbase lengths—a yee 
complete line of high-powered trucks with heavy-duty stamina. P id here. 
If you're “from Missouri” too, the International Branch or ies vailable in @ ; 
Dealer in your city is ready to show you on the job. Call the pth hs, with body 
nearest Showroom and let an International demonstrate the ork. 
profitable way to haul. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


-ton 
offers the same kind 


increases 
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a 
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is0 North Michigan Avenue Chicago, Illinois 
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| p22). Under this system the producer 
says to the theater owner, “You 


One of the Few Famous Hotels in America 4 


. 


Combo” 


Here you are in the very 
heart of things. Shops, 
theatres, sports, trans- 
portation, and your 4 
appointments are but 
a step away. 

RATES BEGIN AT $3.85 


BELLEVUE 
STRATFORD 


In the Heart of Philadelphia 


CLAUDE H. BENNETT, GEN. MGR, 


buy all my pictures or positively you 
| don’t buy any.” Mr. Brandt hates 
| block-booking just as enthusiastically 
| as does Mr. Myers but he doesn’t 
think the Neely bill is the 
Washington clockers don’t give the 
measure much chance at this session. 

Meantime, warmer weather and the 
pressure of reduced spending are doing 
dismal things to theater attendance. 
_ Moreover, a shortage in good films 
| threatens. The incomparable Variety 
| thinks that only six to eight good 
| pictures are probable for the next two 
months, that about 10% more theaters 
will close during this summer than 
closed last year. 


answer. 


Economy Shows Results 


| Despite the stringency of the times, 
+ six big movie companies, according to 
| National City Bank tabulations, suf- 

fered only a 28° drop in profits for 
| the first quarter, compared with an 
| average decrease of 68% for the 280 


Salt Water 


Corrosion 


companies in the bank survey. In large 
part, the accomplishment 


@ These ocean beach handrails offer an inter- 
esting example of how Byers Wrought Iron 
is used to resist the havoc of salt air and salt 
water. Wrought iron’s marine record goes 
back to the first iron-hulled vessels. Today it 
is used for industrial, railroad, marine and 
municipal services, and manufacturers who 
build products subject to corrosion use Byers 
Wrought Iron for longer life and added 
saleability. Send for our booklet “Wrought 
Iron in Salt Water Services,” describing 
wrought iron’s performance and interesting 
installations. A. M. Byers Company. Estab- 
lished 1864. Pittsburgh, Boston, New York, 
Philadelphia, Washington, Chicago, St. 
Seattle San Francisco. 


Louis, Houston, 


can be 


BUSINESS WEEK, MA) 


credited to Hollywood's 

economy which this year « 
ber of pictures produced 
year’s total of 615 to an est 


New-Model Plan- 


Changes in automohi ney 
fall will depend on ch nges 
the general business « utlook 


Detroitr—Decisions are 
made on automobile prod 
sales strategy for the 1939 
year which starts next fall 
tion depends on what hapy» 
general business outlook in 
just ahead. Any early 
ward turn in the national inc 
will release a pent-up flood o! 
tive activity. If nothing | 
alter the situation that th 
has been pitted against 
changes for 1939 will again 
conservative. 

Right now, the emphasis | 
trenchment and 
something shifts the picture, | 
model changes will be confine: 
that make the biggest showing 
vide a maximum of obsoleting 
a minimum of cost. Individ 
panies will, of course, continue t 
improvements bring 


sign 


conservatis! 


certain 
cars into line with competitiv 
This calls, for | 


in the use of indeper 


sales features. 
for an increase 
ent springing and remote-contro 


shift levers. But talk of radi: 
ferent cars—the 4-cylinder 
new lower-cost sixes, the rear 
designs, the automatic transmissions 
isn’t being heard at the momen! 
Urge Suppliers to Cut Prices 
That there will be a drive for 
prices, few doubt, but it will by 
to make them real under present « 
cumstances. The industry has 
more active than most in machine | 
buying for more efficient produc! 
It is bringing all the pressure it « 
on suppliers for reduced prices 
estimates of the saving apparently po: 
sible from these sources indicate 
additional cuts will have to come ou 
the cars themselves and out of to 


expenses, so long as current conditions 
hold up the proportion of wage ani 


overhead costs. 

Important changes in new 
companies recognize, do 
stimulate buying by providing 
solescence factor, but if these c! 
are too great in periods of low acti 
they tend to reduce saleabil 
traded used cars, thereby defeat 
their own ends. If used car st: 
dealers’ hands were below norma! 
wouldn’t worry the industry, but r 
now they are still at a level too lu 
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GENUINE WROUGHT IRON TUBULAR AND FLAT LAT ROLLED PRODUCTS 


Specify Byers Genuine Wrought Iron Pipe for corrosive services and Byers Steel Pipe for your other requirements most executives believe, to permit mak- 
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S bh Life I A 
. uppose there were no Life Insurance Agents 
t 
But 
[ s little or no exaggeration to say getting that insurance. 
+] that if there were no life insurance And this is understandable. It 1S This is Number 7 in a series of advertise 
mit gents, relatively few people would human nature to expect to live a full 
P understanding of now a itfe insurance com- 
own life insurance. and normal lifetime. It is natural to pany tile 
! Many thousands more of the expect catastrophe to happen to the will be mailed upon request. 
al 
women who are widowed and the _ other fellow, and not to one’s self. It 
' children who are left fatherless,;would is only human for a man to have faith M li Lif 
be pitifully unprovided for, were it in his future, and to put off providing 
( not for life insurance agents. for that future. Insurance Company 
r For it is a fact that, although life Unfortunately, the best doesn’t A MUTUAL COMPANY) «=> 
insurance is the surest way in which always happen. That is why it is for- ‘3° 
in the average man can provide an im- tunate for the average man, and for 
: mediate estate for his family, life in- his wife and children, that there are Frederick H. Ecker, Charrman of the Board 
t surance is not bought—it is sold. Only such people as life insurance agents. eee 
tarcly does the man eligible for life Your agent does you a valuable serv- Ave, 
, insurance make the first move toward ice, often in spite of yourself. 
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What is it costing you 
NOT TO USE MODERN 
WARNER & SWASEYS? 


In these days of higher costs and low profit margins, 
no company can afford a single operation the cost of 
which could possibly be reduced. 


In hundreds of plants, in almost every industry, new 
Warner & Swaseys are doing this sort of thing: 


Machining job — reduced cost from 64¢ each to 10¢. 


Spray gun part — former cost 6¢ each with 60¢ labor, 
now 2¢ each with 75¢ labor. 

Valve stems — formerly required 85 minutes, now 
done in 12%. 

Bolt job — even in small lots reduced time from 60 
minutes to 8 minutes. 

Parts maker —- had made 1 unit in 15 minutes with 
40% scrap loss; now makes 1 unit in 5 minutes 
with 1% scrap loss. 

Trained Warner & Swasey field engineers will be glad 
to survey your plant, without any cost or obligation, 
and tell you whether or not similar savings could 
be made in your turning operations. These surveys 
have saved thousands of dollars for 
many companies. Why not get the 

facts and be sure? 

Write Warner & Swasey, 

Cleveland. 


WARNER 
_SWASEY 


Turret Lathes 
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ing a running dive into shall: 
with any degree of safety. 
The industry by and large 
to the conclusion that, in the 
automobile sales are 
directly proportioned to nat 
come. It believes that, when 
is on the upgrade and the { 
security increases, the rise in c: 
runs ahead of the rise in nat 
come; that when business is 
downgrade or at levels where ; 
poor, car sales fall below ‘thei 
proportion to national income 
this feeling comes the idea th: 
facturers would be butting a 
concrete wall in attempting t. 
late buying by high-pressure .; 
peals and radical new designs 
as the spring outlook rema 
changed. However, on the sam: 
ing, the moment a favorable 
does take place, the industry 
to jump in and attempt by) 
means to duplicate previous 
supplying impetus to recov: 
wouldn’t take much of a chang: 


Coal Mine Exhibit 


150 manufacturers and sery ice 
organizations reveal new ma- 


chines and processes. 


Tue coal industry looked at a 
dollars’ worth of new ideas las! 


'—and found that modernizati 
| methods and equipment is going 
| in dozens of different ways. Ma: 


turers who exhibited their wares « 
15th annual convention and ex)» 
of the American Mining Congre: 
Cincinnati, report quickened i: 
and sizable orders. 

In the displays arranged by 


150 manufacturers and service orga! 


izations, every phase of mining, pro 


| essing, safety, ventilation, haulage. a: 


power usage was exhaustivel) 


trated. Producers and representa‘ 


of allied industries had every m 
‘filled in a five-day study of new 
chinery, methods, and accessories. 


14-Ton Mine Car Displayed 


Products ranged all the way 
portable drinking fountains, new 
tilating fans and blowers, and “|! 


glass” insulation for electric coils and 
| wire to massive mining equipmen! 


hand was a 14-ton mine car mad 
Sanford-Day Iron Works, bigger 
anything of its kind ever ins! 
underground. Portable power con 
ing equipment, to change high-vo 
alternating current into low-vo 
direct current, got a big play. 


| General Electric demonstrating 


275 kw. motor-generator set for u 
ground work, and Westinghouse s 


ing the new Ignitron-type conve: 


One of the most talked-of tren: 


Phil 
Firs 
trar 
of 


VIEWEI 
shippin 
Philipp 
the tra 

Mad 
and 
ng age 
placed 
sibly as 
chant 1 
mport. 
cocoan 
cotton, 
sugar 

Obse 
a merc 
ject in 


egislat 


for a t 

s the 
Phil py 
centiv, 
me lin 
the Int 
tle, tw 
of in 
30,000 


ME 
ater upm 
rite 
‘ 
Ra 
ins 
| ‘ 136, 
+. He | nin 
il iy the 
ar, 
acity. 
hit of iy Wits 
Merch: 
long f by 
| 
| 
I: siti 
either ssuring 
f his 
I All 
rd-| 
the 
sion 
veel 
of 
the 
ee 
est 
we 
Tre 
7 
| 
| 
YOU CAN TURN IT BETTER. FASTER. LESS WITH A WARNER 
4 


apsINESS WEEK, MAY 14, 1938 


t was that displayed by the 


ipm 
ff rubber-tired, self-propelled 


« system developed by James H. 
her. Joy Manufacturing Co. joined 
ye makers of such equipment this 
r. with a new self-propelled, rub- 
tired haulage unit of four-ton ca- 
acity. Bethlehem Steel showed a mine 
ar with hydraulic brakes. 


Merchandising Ideas Suggested 
New styles of rail-benders, of steel 
+ aluminum alloy, were well thought 
f by convention delegates, and a wide 
wiety of marketing and merchandis- 
ideas were suggested by several 
shibitors. For example, a new method 
f trade-marking was described, by 
ich a machine feeds gummed trade- 
ark cards automatically into the coal 
; it is loaded into cars for shipment, 
suring the producer of wide display 
his brand name. 
\ll in all, the coal congress offered 
stunning exhibition of modern, for- 
id-looking endeavor. Despite the 
t that the meeting occurred during a 
isiness slump, delegates were cheered 
the signs of progress, and discus- 
on of future prospects was opti- 


’ istic, 


eye . ™ 
Philippine Ships 
First island-owned service in 
transpacifiec trade will consist 
of six vessels, 


Viewep as significant by Pacific Coast 
shipping is establishment of the first 
Philippine-owned steamship service in 
the transpacific trade. 

Madrigal & Co., Manila, is the owner, 
and C, F, Sharp & Co. are the manag- 
ng agents, of the first six ships to be 
placed in operation late in June, pos- 
‘ibly as a nucleus for a Philippine mer- 
chant marine. Although Madrigal is an 
mportant factor in Philippine coal, 
cocoanut, oil, mahogany, cement, and 


sugar chiefly. 

Observers recall that development of 
a merchant marine has been a live sub- 
ject in the Philippines recently. The 
egislature has considered several pro- 
posals, including a $10,000,000 subsidy 
for a transpacific service. 


s the fourth on the Pacifie Coast- 
Philippines route to be announced re- 
cently. The Japanese have established 
one line through the Yamashita Co., 
the International Shipping Co., of Seat- 
tle, two. Philippine trade in and out 
of San Francisco alone runs more than 
9,000,000 tons a year. 


of ve units for mine transporta- 

two of the exhibitors, Baker 
Jang Co. and Sanford-Day, made | 
4 installed the first such units in 
6. for use with the “trackless” 


Incidentally, the Madrigal operation | 


cotton, the new service will handle | 


| 


Faithfully Yours... 


Solid comfort. A wholesome 
drink of cooling Pabst Blue | 
Ribbon makes your leisure 
hour complete. Pabst is brewed 


for your enjoyment by brewers 
who for 94 years have been faith- 
ful to one tradition — Quality. 


GOOD TASTE FOR 94 YEARS 


© 1938, Premier-Pabst Sales —o., Chicago 
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Unions Yield on Cuts 


Some of them agree to accept 
reductions for duration of 
present slump. 


Lasor unions and employers discussed 


a 


problem jointly this week—the prob- 


lem of wage cuts. The policy of “stand- 
ing pat on the status quo,” followed 


| by the unions since the business slump 
| began last fall, has been tossed into 
| the discard, indicating that a readjust- 


ment of present contracts will follow 
immediately. 


Most notable in the rush of union 


spokesmen into conference with em- 
ployers is the activity of the Textile 
Workers Organizing Committee, which 
accepted a 6% to 124% reduction in 
basic wage rates last week in American 
Woolen Co. plants. Driving hard for 


| an industry-wide effort to standardize 


both prices and working agreements, 
T.W.OC. will follow this up next week 
in New England parleys with state 
labor department officials from several 
states, leaders of independent textile 
unions, and U. S. Department of Labor 
advisers, then will consult employers. 


Nearly all unions have held out 


against any revision of basic rates, up 


to this time, because of a belief that the 


business upturn might arrive and end 
the necessity of downward adjustment. 
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business 


the 
been forecast by union eco; 
begin in mid-May or June 
adjustments of these theori: 
the time of revival for fall- 


Generally, 


manufacturers have 
union leaders that the factor 
carry an unbalanced 
longer. Consequently the wu: 
ready to talk turkey. 


econo! 


Expect Demand for Guar. ec. 
In off-record talks within 
few weeks with employers, U i 4 
tomobile Union officials, 
Homer Martin, have gone ‘ 
feasibility of wage reduct 


Akron, the United Rubber 
have gone halfway toward 
the Goodrich scale of revis: 


(which would be followed by t! othe; 


big companies if an agreen: 
reached). In steel, Philip Mu: as 
held dozens of conferences wit 
trialists since the turn of the 

is reported to have already 

an understanding with emplo\ rs 
tentative reductions. 

Within the next few weeks, 
ers expect more of the type o! 
which Sidney Hillman is und 
for T.W.O.C., whereby “stabi! 
is sought in low-wage areas to « 
with adjustments in high-wag 
tories. If reductions are accept: 


LABOR ANGLES 


RANK-AND-FILE demands for re- 
sumption of peace parleys between 
the A.F.L. and C.1.O. are getting 
louder. Outright espousal of such 
action has come from Sidney Hill- 
man, David Dubinsky, and Homer 
Martin on the C.1.0. side; Matthew 
Woll is reported to have worked out 
a new plan of compromise from the 
A.F.L. camp. National politics, how- 
ever, is absorbing the interest of 
several of the A.F.L. executive coun- 
cilmen who are Republicans and 
who fear that a deal with C.LO. at 
this time might help the Democrats 
in the fall. 


In the latest big-company “Report 
to Employees” on company financial 
condition, Pres. Albert H. Morrill 
of the Kroger Grocery and Baking 
Co. steps up and takes a full cut at 
the ball. Not trying to gloss over 
present conditions, Mr. Morrill tells 
his 22,000 employees that “in 1937 
we slipped again in our earnings” 
but goes on from there to point out 
the correction. “This is a year for 
economies,” he reminds the Kroger 
family, and “penny-pinching and 
penny-saving are the order of the 
day. Saving can be accomplished 


_ Truck drivers will be paid $1.51) 


without hurting anyone and with | 
benefit to everyone.” | 


“AnnuaL Wage” scored anot 
knockout last week over “Ho 
Rate,” this time in Des Moines, la. | 
where the street department's un | 
employees went on a new scale g 
anteeing 240 days’ work a year. ‘| 
unionized common laborers will get 
$1,320 a year (old rate averay: 
200 days’ work and $1,160 a yea: 


(old rate $1,180 for 200 days’ av: 
age). Both unions are A.F.L. aff 
ates, and the workers’ wives « 
credited in Des Moines with promo’ 
ing the plan and pushing it throug 


Borns the A.F.L. and the C.LO. « 
waiting patiently for May 25, da‘: 
for election of officers by the ty; 
graphers. The union is A.F.L. bu! 
its president, Charles P. Howard, is 
secretary of the C.I.0. Nominating 
petitions by chapters ran two-to-one 
for his opponent, Claude M. Bak: 
but actual voting strength cannot ! 
determined by nominating tests. 
the union votes Howard out of offic: 
C.1.0. will probably give him a fu! 


time job on the executive staff. | 
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is expected that the unions 


rally. 

1 insist on guarantees of future ad- 
nces line with any upturn, in 
ard for their reasonable attitude. If 
ooh guarantees are not given, strikes 
. likely to meet the employers’ in- 


cctence on cuts, because the unions 
or that the “climb up the ladder” 
ould all have to be made over again 
ore they to leave the matter of wage 
vancement to the employers’ volun- 


action. 


Boom in Premiums 


2.000 buyers and sellers attend 
exposition and report gains 
due to recession. 


advertising. having learned 
thin the last few vears to wear tails 
d a top hat (BW—May8'3? p24). 
is grown steadily in good times and 
bad. In 1936, American manufac- 
chiefly 


rers of consumer goods 
soceries, drugs, and toilet articles— 
spent $400,000,000 for playing cards, 
sh trays, military brushes, and other 
erchandise intended to appeal to the 
wod old human desire to get some- 
thing for nothing. Last year the ex- 
enditure leaped to $450,000,000. This 
ar, according to the 2,000 buyers and 
vilers of premiums who last week 
wked to Chicago’s Palmer House for 
e eighth annual spring exposition of 
e Premium Advertising Association 
f America, Inc., expenditures will 
ount to $500,000,000. 


Recession Spurs Device 


Premium advertising still feeds 
igely on the middle 50° of the 
\merican people. But the use of higher- 
such as cocktail 


riced premiums, 
glasses, high-grade china, radios, elec- 
tric refrigerators, and penthouse tables, 
as given premiums a broader con- 
sumer appeal and brought about much 
f the growth of the premium business 

ithin recent years. This year the busi- 
ess has found a new stimulus. The 
ecession has made the movement of 
onsumer goods more difficult. More 
nanufacturers, therefore, are using 
remiums to help move their own mer- 
handise, and manufacturers who have 
onsistently used premiums in the past 
ire using more of them. One important 
ontinuing stimulus, which has been 
wosting sales totals for the past two 
ears, is the trend toward price con- 
trol legislation. Restrained by the Rob- 
nson-Patman act and the various fair 
trade laws from free juggling of prices, 
manufacturers turn to premiums in the 
ompetition for volume. 

Food industry manufacturers still 
lead in the use of premiums, followed 
by manufacturers of drugs, chemicals, 
and allied products, and then by manu- 


‘acturers of miscellaneous products, | 


Clocks Show Time in Fifteen Cities When It Is 
12 O'clock Noon, Eastern Standard Time, in New York 


Antwerp 


San Francisco 


Mianigh 
768 


Singapore 


Three-Minute 
Round Trips Abroad 


I HE need for prompt transmission of instructions be- 
tween New York and other cities regarding shipments 
and payments makes fast, accurate handling of cables 


and telegrams essential in many business transactions. 


This Bank maintains highly organized Cable and 
Telegraph Divisions with staffs of long experience and 
special facilities that include miles of private wires and 
tubes to speed distribution. ‘These staffs carefully code, 
decode, translate and test messages on a time-saving 
schedule that daily expedites hundreds of transactions. 
Our foreign exchange messages frequently make ‘round 
trips abroad in three minutes. 

This is but one of many Guaranty services that con- 
tribute to the eflicient handling of your business. Yet the 
cost to you is no greater because of such advantages. 


Guaranty Trust Company 
of New York 


140 Broadway 


Fifth Ave. at 44th St. Madison Ave. at 6oth St. 


LONDON PARIS BRUSSELS LIVERPOOL HAVRE ANTWERP 


( Member Federal Deposit Insurance Corporation ) 


Copyright, Guaranty Trust Company of New York, 1935 
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chiefly tobacco. Leading food industries 
using premiums are manufacturers of 
flour, breakfast foods, coffee and tea 
houses, and confectionery manufactur- 
ers. In the drug groups, premiums are 
used chiefly with soap and cleaning and 
polishing preparations. 

Big current users of premiums are 
General Foods, Standard Brands, Pep- 
sodent, Swift & Co., the Procter & 
Gamble Co., the Colgate-Palmolive- 
Peet Co., Nestle’s Milk Products Co., 
Jewel Tea Co., Kroger Grocery & Bak- 
ing Co., Durkee Famous Foods, the 
John F. Jelke Co., and the Independent 
Grocers’ Alliance Distributing Co. 

The use of premiums in this country 
to stimulate sales of other consumer 
goods goes back beyond the time of 
the Civil War, the B. T. Babbitt Co. 
being credited with first having intro- 
duced a systematic premium plan. In 
the 60's, the Atlantic & Pacific Tea Co., 


followed by other tea and coffee com- 
panies, began giving chromos, glass- 
ware, and majolica ware as premiums 
to customers. The tremendous growth 
of the premium business, however, be- 
gan about 1900, when the manufac- 
turers of consumer goods, by branding 
and the use of national advertising, be- 
gan to take control of the consumer 
market away from the retailers. 

The old catalogue plan, original 
means of distributing premiums, is still 
used, though not so much as in earlier 
years. Manufacturers for the most part 
have long preferred to link the use of 
premiums with magazine, newspaper, 
and radio advertising. 

The trend is toward the distribution 
of premiums by manufacturers. In 
1934, 55° of all premiums were dis- 
tributed directly by manufacturers; last 
year 70° were distributed by the 
manufacturers themselves. 


Retail Trade Looks to Autumn 


Merchandise moving over counters in first quarter 
was down 6%, much less than decline in dollar 
volume. Government spending is expected to help. 


Montoomery Warp & Co. is a case 
that illustrates the recent experience 
of merchandisers. Ward's first: quarter 
sales were off 100 to 12°. Profits 
were down 40%. In brief, operating ex- 
penses were higher. Conclusion: on a 
lower dollar volume, it becomes in- 
creasingly hard to squeeze profits out 
of gross. 

That was true not only of Mont- 
gomery Ward, but more or less of 
Sears, Roebuck; Ro H. Macy, Lerner 
Stores, Marshall Field, and almost any 
other merchandiser you can think of 
—ineluding the independent corner 
grocer and the cut-rate cosmetic shop. 
When sales go down, profits go down 
faster. 

Figures Indicate Trend 

Which explains the terrific beating 
merchandising units took early this 
year. National City Bank’s compilation 
of eight companies showed first-quar- 
ter net down 80° from 19387. While 
that list is not broad enough to be 
representative, it is indicative of what 
has happened, and is happening. And 
the second quarter outlook is for more 
of the same. Retail trade is still spotty. 
(see map). With national income down 
buyers are not only in somewhat strait- 
ened circumstances but are choosy. 

Yet merchandisers are anything but 
panicky. Judged by pre-1937 standards, 
dollar volume is good. Sales are run- 
ning along around early 1936 levels. 

Collections are at present coming 
in about as well as can be expected, 
and there has been little or no curtail- 


ment in credit allowances. One large 
Chicago store tightened up early this 
year on new charge accounts, but found 
that policy too helpful to competitors, 
and reversed its policy. 

Instalment collections also have held 
up. But instalment sales have slumped 
sharply—the normal pattern in a busi- 
ness slump when purchasers become 
cautious (BW—Nov! P37 p46). More- 
over, terms are shorter, down payments 
larger. Contraction in time buying has 
affected hard merchandise particularly 
—furniture, floor coverings, refrigera- 
tors, washing machines, and the like— 
and accounts for a considerable portion 
of the retail slump. 

The chief credit change so far in the 
depression has been to put screws on 
outstanding Department 
stores are more persistent in dealing 
with delinquents. As a result, collec- 
tion divisions have not suffered from 
economy waves. Instead of being laid 
off, collectors and investigators have 
been hired in additional number. 


accounts. 


Showing of Goods Volume 


But the real payoff is merchandise 
volume. And that’s better than the 
superficial statistics that meet the eye. 
Department store sales supply the 
evidence. Since September, when the 
industrial slump got vehemently under 
way, dollar sales have declined 11.6% 
(left hand chart), but price drops have 
accounted for a large part of that. 
Actual merchandise moving over the 
counters is down only about 6% 
(right hand chart). 
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In the face of that perfor 
chandisers (despite shrinki: 
have not been using the p» 
system—that is, cutting doy 
ity to lower prices and stin 
Instead of substituting n 
they have sold the same n 
cheaper. And no violent tra 
is expected for several mont 


Uncle Sam Loosens Up 


Most merchants, moreover 
ing forward hopefully to the 
mer and fall. At that time 
of government spending is 
be felt—with increased 
power, Already Uncle Sam ha 
up. The April cash deficit 
highest for any month sinc: 
1936, and it is possible that r 
—which normally tend to |; 
a slump (as in the last « 
1937) and also to lag behind 
ery (as in 1934) —will break 
and keep step with business | 

Not all retailers have suffer 
same degree in this recessi 
shops and specialty chains | 
somewhat better than di 
stores on the average—bot)| 
and profit margins. Style sly 
held their patrons (whose 


power has not dropped precipita! 


because of “exclusive features 
specialty shops have been abl 
just prices downward faster t 
slower-moving department sto 
petitors. 

Grocery chains also have d 


usually well. People must. eat 


ever, not only have grocery 


served a stable demand but als 
have been getting business awa 
independents. When pursestring 


tight, the housewife “shops,” 


penses with delivery and charge 


H 


ices to save a penny. This explains | 
success of the recent bumper crop 


supermarkets, 


Sales of Variety Stores Gain 


Variety stores, incidentally, went 


town in April. After they lost busi 
steadily in the first three month- 


ume was down about 10°), sales rez 


istered a better than seasonal gai! 


March. Yet, rather than suggest that 
general upturn is in sight, this imp! 


that careful housewives—fee! 
pinch—have been going wher 
is an object. But at the same tin: 
showing emphasizes the point! 
goods are moving—that even if 
sales are off, physical volume 
off as much, And sooner or later 


rhe 
I 


chants will be back in the wholes« 


markets for new stocks. Inver 


are fairly low now—indeed, some »!o" 


are losing sales because of short =!o 
—and it’s just a question of tin 


fore there’s a resurgence of 


which will be felt first by whol saler 


and later by manufacturers. 
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RETAIL TRADE—SPOTTY BUT UNBOWED 


THOUGH DEPARTMENT STORE DOLLAR VOLUME IS OFF 8.0% FROM LAST YEAR, PHYSICAL 
MOVEMENT OF MERCHANDISE IS DOWN ONLY 4.2% 


Result: Physical Volume Has Fluctuated 


Price Declines Account for Large Pari 
Within A Narrow Range 


of Drop in Dollar Sales 


DEPARTMENT STORE PRICES 


MERCHANDISE SALES | 


_ DOLLAR SALES” 


— Jan., 1931-100 


—— Jan., 1931=100 — 


1935 1936 


1827 1938 


THE DEPARTMENT STORE SALES MAP—BY FEDERAL RESERVE DISTRICTS 


Figures within districts indicate per cent change from a year ago 


Heavy figures— Four months, Jan. through April 
Light figures — April®™ 
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OWNERS OF LOW PRICE TRUCKS 


Priced With the 


So Much 


Extra Value in Dodge Trucks... That 


Over-estimate Price 


‘is 


Buyers from Coast fo Coast 


“4 Hundreds of truck buyers from New York to Cali- 
; fornia were asked in personal interviews to estimate 
z) truck prices in the low-priced field. A surprising per- 
“3 centage over-estimated the Dodge truck prices. 


Many Buyers over-estimated Dodge truck prices 
$100 and more.When told Dodge prices, some immedi- 
ately checked on the phone with local Dodge dealers. 
The answer they got was, “Dodge is priced with 
the lowest!" 


New 1'%-Ton Stake — 6Cyl. — 159° 
Wheelbase, 12’ Body, Many money- 
saving features. 


loads: 


RECENT national poll of truck buy- 

ers reveals astonishing price news. 
Questioned from coast to coast, hun- 
dreds guessed wrong on the price 
position of America’s low-priced trucks. 
Many answered that they believed 
Dodge trucks “‘cost up to $135 more 
than the others.” Yet Dodge is now 
priced with the lowest! 

Possibly you, too, have thought of 
Dodge as “worth more”...“higher 
priced.” Today, in most cases, there is 
only a few dollars difference in the 
prices of the low-priced trucks. And 
Dodge is priced with the lowest! 

Remember, Dodge makesa truck to 
fit your needs in its complete line 
ranging from }4-ton commercial cars 
to heavy duty trucks. So, before you 
buy any truck, ask your Dodge dealer 
to send a 1938 Dodge truck for you to 
try. Phone him today. 

Tune in on the Bowes Original Amateur 
Hour, Columbia jetwork, ivy 
9 te 10 P. M., Eastern Daylight ing Time. 
This advertisement endorsed by the Engineering 


New %-1 Ton Panel—6-Cyl. 


—136° Wheelbase. For bulky 
laundries, 


Department, DODGE Division 
of Chrysler Corporation 
7 
CHASS; 
ELIVERED 
- 

CHASSIs 133° 
604 
Other’ Price inctudes 
©orrespondingiy Uding %, TOME bumper 
SRICES im vou low 1, 2 and 3-ton, at 


YOUR toc  FOR pe 
ITY se LIVERE 
udget terms to | 
Needs. 


New ¥§-Ton Pickup—6-C 


yl. 
— 16" Whee A real 


ete, gas saver! 
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Clothing | ags 


New voluntary chains ,,,, aid 
selling, but pickup dey. 


On 
business conditions. 


WOELL-ESTABLISHED in the 
grocery fields, the volunta 
system of retailing promises 
take hold in the men’s clot! 
Last month it was announce 
the fall some 50 independen: 
in the New York area woul, 
gether under the Scotcraft, | 
and market a line of clot! 
$20-$35 price line. Now, an 
untary chain has been pro; 
the Trimount Clothing Co. in hoo 
which is signing up member- 
Clipper Craft Plan, to sell a <25 |) 
in the fall. 

The voluntary chain may |e 


answer to the problems of independey: 


retailers, who cannot meet. rpors: 
chain competition, and to the ma 
facturers who plan to back an: 


voluntary groups, but what to do {. 


the industry as a whole is a (yes! 
that depends for its answer solely ; 
the business index. 


General Markdowns 


The industry, which headed 
downward spiral when the manu! 
turers last summer increased prices 
fall lines 10% to 15% (BW-—Jy 
"37,p30), has suffered recently 
worse case of doldrums than was « 


pected when the economic situat 


actually began to pinch last fall (Bi 


—Nov6'37,p16). Outside of New Yor 
City, the winter brought only « lit! 
of the frenzied kind of price « 


but markdowns were pretty gener 


and for the February sales price cu! 


were greater than usual. Only ¢ 


cheapest suits were cut less than §! 


and sales reductions ranged consider 


ably higher than that. 

Most manufacturers begin their 
cal year Feb. 1. In the first quarte: 
February, March, and April — reta 
sales for the industry as a whole wer 
off 15°. March was the 
Easter; sales of suits, 
overcoats in 230 chain stores amount: 


topcoats, a! 


to $2,860,000, a drop of 37.2% fron 


March of last year. 


Suffer Less Than Chains 


Stores selling nationally advertise 


brands have not been hit as hard as 
chains. But business in 
has bumped along from 15% to 2 


below last year’s levels. Only throug! 


the February sales were retailers a) 
to bring their inventories down 
something approaching normal. 
Manufacturers, in 
spring suits and topcoats and 
very last of the winter garments, }! 
efited by a 25% 


industry’s 
worst month, despite the approach o! 


such stores 


turning 


drop in the price of 


| 
‘> 
ar 
: | 
As 
| 


The National Resources Committee. a group 
dedicated to the study of machine-age develop- 
ments and their effect on the American people. 
has made another report. The nation is still digest- 
ing it. The hope of this committee is to establish 
a long-range program which will overcome the 
complicated challenges of an extending era of 
national mechanization. 

Scientific looking ahead for many millions of 
people is something new. But individual looking 
ahead for that one individual's welfare is as old 
as human ambition. 


Service to the ambitious individual is the rock 
upon which the International Correspondence 
Schools were founded slightly less than a half- 
century ago. 

There is nothing magical about this institution. 
Its fundamental purpose is correlating human 
ambition and human effort, to the end that the 
individual may be better equipped to move 
forward in his chosen career. 


Considering the present and anticipating the 
future, men realize that they need something — 
something vital to their progress. That something 
is - TRAINING! And the International Corre- 
spondence Schools have provided training for 
more persons than any institution in existence. 
Realizing this, these ambitious people enroll for 


LOS ANGELES + BOSTON . MONTREAL . 


INTERNATIONAL CORRESPONDENCE SCHOOLS 
SCRANTON, PENNSYLVANIA 


NEW YORK CHICAGO PHILADELPHIA 


TOMORROW 


the courses of training of their choice. (Employ- 
ers please note: The overwhelming percentage of 
1.C.S. students seek self-improvement in their 
present lines of work.) After that, although ex- 
tended authoritative and sympathetic instructor- 
co-operation is given, they must work, work, 
work. I. C.S. methods of training are simple and 
efficient. but success or failure depends upon the 
individual’s application to the task at hand. 

A significant fact about the typical I.C.S, 
student is that he is 27 years old. He is married, 
and a parent. He works for a living. The aver- 
age student who enrolls today attended high 
school and, by necessity, or, perhaps, through 
choice, launched into the serious business of 
making his own way. More and more college 
graduates, however, are turning to this institu- 
tion for the specialized training they need. 

The passing of a few years impress men with 
this cold truth: /t is the trained man who steps up 
to responsible and well-paying jobs today — and 
tomorrow. Come what may, the big jobs will go 
to those who are big enough to fill them, and the 
professional magnitude of a man is determined 
in large measure by his training and the ability 
to apply that training. 

Today and tomorrow, helping men help them- 
selves is the service-mission of this modern- 
minded educational institution. 


WASHINGTON . SAN FRANCISCO’ ST. LouIS 
LONDON SYONEY «+ WELLINGTON CAIRO 


SHANGHAI + HAVANA + MEXICO CITY + HONOLULU + BUENOS AIRES + MANILA + CAPE TOWN 
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Choosing 
an agency 


For an advertising agency to 
hold its clients, thorough and 
competent service day by day is 
probably more potent than spo- 
radic exhibitions of brilliancy. 

The experienced advertiser 
wisely considers this, when 
weighing the merit of elaborate 
“*presentations”’ against a record 
of long service to important ac- | 
counts, 


Inspired solicitation may 
sometimes be confused with nor- 
mal and dependable perform- 
ance. 


Newell-Emmett | 
COMPANY 


Advertising Counsel 


40 EAST 34th ST., NEW YORK 


Spring Board for 
Sky Giants 
A giant transport plane rests on the runway 
like a great sleeping bird, Attendants plug 
in a Mallory Mobile Airplane Starter. In 
an instant powerful engines roar their chal- 
lenge to distance. 
The Mallory Mobile Airplane Starter re- 
lieves excess drain on batteries . . . insures 
ample starting power . . . replaces bulky, 
outmoded starting equipment and charging 
devices necessary to maintain it. 
Mallory Dry Dise Rectifiers, the heart of 
all Mallory starters, are finding wide appli- 
cation in many other fields insufficiently 
served by dry cell or storage batteries. 


P. R. MALLORY & CO., Inc. 


INDIANAPOLIS INDIANA 
Cable Address —Peimallo 


PARTS FOR RADIO, ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 


wool. This benefit carries over to pro- 
duction for fall, for which they are 
now buying textiles. It will mean a 
difference of $3 to $5 in the retail 
price of a fall suit—or its equivalent 


| 
| 
| 


in improved quality. 


Output Stays at Reduced Level 


Production, down 10% to 30° dur- 
ing the fall and winter, will continue 
at about the same levels as the indus- 
try prepares for the fall market. 
Smallest cuts in production have been 
made by makers of nationally ad- 
vertised brands—Hart Schaffner & 
Marx, Hickey Freeman, B. Kuppen- 
heimer, Society Brand, etc. Biggest 
cuts in production have been made in 
the New York and Philadelphia manu- 
facturing centers by factories making 
unbranded goods, 

Leaders of the industry, discouraged 
for fully a year by the economic fac- 
tors which last summer forced manu- 
facturers to raise prices, have entered 
upon a phase of psychological ra- 
tionalization. They don’t expect stabil- 
ization either of production or of 
prices to occur soon. But they point 
to the fact that the public is now 
consuming more clothing than the fae- 
tories are making, and they believe 
—or at least hope—that the industry 
is bumping bottom. 


'Standards and Seals 


Rule-setting organizations plan 
rules for themselves. Textile 
Guild organized. 


Tue Federal Trade Commission re- 
cently issued a cease-and-desist order 
against Morris E. Newman of Chicago, 
trading as the Automotive Test Labo- 
ratories of America and engaged in the 
preparation and sale of certificates of 
merit and seals of approval to various 
| for use in advertising 
their products. 

Newman’s certificates, in the one 
case which concerned the commission 
at the moment, were found to be not 
the results of scientific, independent, 
and impartial tests, but to have been 
prepared from “false and misleading in- 
formation furnished by the company” 
upon which Newman obligingly pasted 
the official okay of the Automotive 
Test Laboratories of America. 


Standards to Be Drawn Up 


It was to save the consumer from 
false “standards” that representatives of 
the National Bureau of Standards, Na- 
tional Retail Dry Goods Association, 
| National Electrical Manufacturers As- 
| sociation, ete., got together with the 
American Standards Association 
cently to work out a set of standard 
practices to be followed by those or- 
ganizations setting standards. This 
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ought to be drawn up by fa 
latest. 

However, when the necessi! 
for the establishment of stand 
the standard-establishers, it’s 
take stock of the standards sit 

For one thing, the label, th, r 
approval, the standard, or wh 
coming to be far more imports 
ever. In survey” condu 
Parents’ Magazine recently, fo 
questionnaires were sent out 
mothers, the 
mothers picked as the strictes! 


magazine whi 


cluding advertisements of wu 
products was Good Hous: 
which has in recent years m: 
with its Good Housekeeping | 
Seal of Approval. And the su 
the institute still prompts imita' 


Guild Has Labeling Program 


Latest blood-brother of the iy 
to appear is the Textile Guild , 
America. Sponsored by the Byron & 
Moon Co., advertising agents anid sale. 
counselers in the textile field, t} 
is to start operation in July 
labeling program covering cotton pic 
goods, and read-to-wear articles: line) 
drapery, and slipcover fabrics, worsted: 
domestics (meaning towels, tableclot), 
etc.) rayons, and silks. The 
which is to be supported by manufa 
turers, will not itself handle the lal: 
ing, but will simply put its okay » 
on established cutters’ and converter 
labels. The guild is currently worki 
on the standards it will require bef 
it will put its seal of approval o 
label. 

Organized consumers, and in part 
lar the New York City Federation « 
Women’s Clubs, hot after fiber identit 
cation these days, are not sittir 
their hands while the FTC read 
rules for wool and silk. 

A trade practice conference for ¢! 
linen industry is expected short 
Meanwhile the ladies were worki 
hard for the passage of the Schy 
bill, which requires manufacture 
label all wool products, and distinguis 
between virgin and reworked wool 


Wool Manufacturers Hostile 


Working just as hard to prevent thy 
bill’s passage was the National As 
ciation of Wool w 
continued to argue that there wer 
laboratory means which would distir 
guish between virgin and reworked 
wool fiber in a fabric, that there could 
be no advantage to consumers, thiere- 
fore, in attempting to make such a 
distinction, and no way to enforce any 
legislation which required that distine- 
tion. 

In Washington, the Bureau of Home 
Economics was finishing up its long 
WPA-financed study of children’s body 
measurements, in which some 
children from the ages of 4 to 14 were 
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-FREE YOUR CASH 
from “Calendar Hold-up” 


OULD you like to receive ina 
lump sum now the money that 


is owed you on open account? 


Would you like to carry on your 


business so that immediately upon 


shipping and invoicing an order, 
the full proceeds in cash would be 
available to you? 


Our open account financing plan 
does away with the 30 to 90 day 


CREDIT 


THIS MODERN FINANCING PLAN 
regulates collections, limits credit risks 


wait for payment that you now 
endure. Your customers get their 
regular terms. You get your cash 
upon shipment... at a cost less than 
you'd allow them for cash discount. 
Your customers pay you as usual. 
And they are not notified of any 
change in your financing plans. 

You keep full control of your busi- 
ness, pass credits and receive pay- 


ments as made. You regulate your 


collections to your need for cash 

. . selling us your receivables only 
in such amounts as your require- 
ments call for. 

In addition, under the LIMITED 
LOSS provision of our financing 
service, your credit losses cannot 
exceed a small pre-agreed percent- 
age. We assume all the excess risk. 

Make use of this flexible and 
economical plan of industrial finan- 
cing. It assures you the extreme 
liquidity and high credit rating so 
helpful under present conditions. 


* 
“Capital At Work’ 


Upon request, we will 
gladly mail you, without 
obligation, this concise 
booklet explaining our 
service... Simply send 
this coupon, attached to 
your letterhead. 


Ja 

2983/9, IS’ 19 20 | 
en 
| 
| 
| 


Ie any business certain things are considered fixed expense. 


In the business of operating trucks the following are 
largely fixed expense. The possibility of reducing the slice 
of your truck dollar that these get is mighty small: 


But when you come to fires, the picture changes. Tire 
costs can be reduced quickly and easily, and the more you 
reduce tire costs, the more there is left of your dollar in 
the form of profits for you. 


GASOLINE & OIL 


How can you be certain to decrease tire costs quickly? 
The formula is simple. Merely use the best tires you can 
buy and take good care of them. 

General Truck Tires have always been built stronger—to do their 
work better—deliver greater mileage and haul more pay load. 


It costs more to build a General, but thousands of truck operators 
know it costs less to use Generals. See your General Tire dealer. 
He may be able to reduce your tire costs materially. 


THE GENERAL TIRE & RUBBER CO. « AKRON, OHIO 


In Canada—The General Tire & Rubber Co. of Canada, Lid., Toronto, Ont. 
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measured to develop standa: 
children’s clothes. 
And in New York City hea 
| under way on a compulsory » 
| ing bill, which would mea) 
meat sold in New York wou! 
| ernment-graded and -stampe:! 


Quebec Chain T» \ex 


at big distributors: 
votes $1,000 levy. 


Montreat—Chain store tay 
spreading in the Dominion. A 
months ago the Quebee Cit 
voted a tax of $500 on each 
chain. Sherbrooke followed wil 
lar tax. Now Montreal, larges 
Canada, is after the chains. 1 
voted, which range from $50 
a unit (above 10 stores), » 
many chains to reduce drasti: 
number of units they operat: 
great metropolis. Some are 
busy developing plans for a 
“supermarket” system. 

Authorities declare superms 
kets will never develop to the sar 
extent in Canada that they 
certain United States cities. ‘I 
of automobiles in Canada, wher 
are considerably more expensi\ 
in the United States, is not as ¢ 
' as south of the border, and ther 
considerable doubt retail 
that Canadians could be induced | 
their shopping any appreciah: 
tance from their homes. 

The grocery chains have bee: 
leaders in the chain distributic 
in the Dominion. In the Mont: 
area affected by the new  taves 
Dominion Stores, Ltd. (meats ar 
groceries) has 62 units, not includir 
three stores closed on May 1. A. & P 
(a branch of the United States con 


pany) has about 25; Stop & Shop ha 


| nearly 40; Thrift Stores about 45, « 
| Steinberg’s (a local company) |ias 2) 
‘Among the other important chair 
| Woolworth has 14 stores, and =. > 


Kresge & Co. 8 
| Drug Chains Not Affected 


The drug chains are not affected by 
| the new tax measure, and gasolin 
filling stations are not included tx 


a system where the titular owner o! 
each station is the manager of the 
station. Since the passage of the new 
tax legislation, Steinberg’s has adopte 
this voluntary chain system. None o! 
the other chains, so far, seems to \* 
considering taking this step. A. \ P 
however, has closed several Mon'r 


| stores recently and has cony:rte 


others into self-service shops, w) 
ielephone and delivery service. 
Chain store companies do 


Three cities in provines «irik, 


cause most of them now operate nder 
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BI 


he grocery business in Mon- 


pared with 30° for all of 


(anaé 
Due partly to high taxation and 
» severe competition in the 
ory field, the larger grocery chains 
» hoon steadily reducing the num- 
. of their stores for several 
nber of Dominion Stores, for 
during the last five vears has 

ned about 20°, from its peak. 


years 


\sk Federal Government Aid 


In an attempt to combat the trend 
ard higher chain store taxes, the 
Canad Chain Store Association has 
king federal government sup- 
Recently, the 

ved before the Rowell Commission 
nvestigating tax and fiscal systems 
uit Canada) asked that 

e commission recommend that chain 


association ap- 
and 


reviewed by the Supreme Court of 
mada, and that the court should 
e the power to disallow any provin 


ry either in effect or intent. 
Chain store managements are this 


and should 
weedings develop, it might be two 
three vears before the Montreal tax 
ally is applied. Observers generally 
not believe that successful opposi- 
n will develop. 


Hit at Price-Fixing 


rt action, 


Federal Trade Commission Jast 
ek issued a complaint against three 
anufacturers of medical supplies— 
nson & Johnson, The Kendall Co., 
| the Bay Co. of Bridgeport, Conn. 
charging them with unfair competi- 

through price-fixing agreements. 
e three companies account for about 

of national production in this 


Vashington, D. C. liquor distributors. 


’ manufacturers of paper, pulp and 


oden dishes and trays, and five to- 
co jobbers in Wilkesbarre, Pa. 

\lso this week, a 
r was issued against 


cease-and-desist 
both Schick 
| Packard electric shavers ordering 
to abandon blacklisting tactics in 
ampaign to enforce minimum 
es; the order, however, specifically 
ts them to retain the fair trade 
tracts which they have issued. 


Hearst Cuts Rates 


wasn’t so very long ago that the 
‘lk was of rising rates in all media 
issifications. Evidence that the reces- 
mis currently getting in some dirty 
gs, (hat even Mr. Hearst's star-per- 


‘ere. comes in the announcement that 
‘he (merican Weekly and Puck are 
their rates by more than 10%. 


s aren't as healthy as they once | 


ek investigating the possibilities of | 


\lso cited for price-fixing were | 


1938 


injunction | 


re taxation in the various provinces | 


| tax that is found to be discrimina- | 


“THE PROTECTED PAY ENVELOPE 


URING recent years, organizations whose employees fall largely 
into the white collar group have been increasingly conscious of 
the sound business values to be found in better employee relations. 

Almost without exception, those concerns which have been most 
successful in their efforts along these lines rate group insurance high 
on the list of definite, practical measures contributing to this success. 

Such organizations will find in the Connecticut General ‘Protected 
Pay Envelope” plan a still further extension of group insurance benefits 
to both employer and employee through modern provisions for CON- 
TINUITY OF INCOME in case of death, accident and sickness or retirement. 
Our new booklet “The Protected Pay Envelope" discusses this plan 
in relation to current management problems . . . shows why and how 
your own organization can profit by its establishment. A copy will be 
sent to you upon request. 

* * * 

“The Group Insurance Plan (including disability), in effect in this 
company, has become increasingly important to our employees and the 
Bank. It enables us to purchase insurance at a nominal cost, and in amounts 
which most of our employees would not otherwise be able to afford. 

The fact that the medical examination is eliminated permits em- 
ployees who might be physically disqualified for other insurance to par- 
ticipate in this plan.” 

THE COMMERCIAL NATIONAL BANK & TRUST COMPANY OF NEW YORK 
A Connecticut General Group Policyholder 


Connecticut General 
LIFE INSURANCE COMPANY 
Hartford, Conn. 


Life, accident, sickness insurance, annuities and all group lines. 


\ 
real F re we 
| 
| > 
— ij ber | 
: | ik | 
| 
| 
/ 
| | 
m | 
has 
ul 
| 
| | 
| | 
hy 
| 
| | 
ew | 
“ | 
| | 
p | 


A City of PLUS 


ADVANTAGES 


But overnight from New York 
by rail or truck but two 
hours from Boston, Worcester, 
Springfield—Manchester, New 
Hampshire is at the threshold 
of the nation’s population and 
marketing centers. Add to this 
the facts that operating costs are 
low, labor is skilled and plenti- 
ful, power is cheap, sentiment 
is forward-looking and the alert 
manufacturer has the answer to 
1938's industrial problem! Cer- 
ta.cly, in these days of business 
flux, such a manufacturing op- 
portunity should not be over- 
looked. An investigation of the 
Amoskeag property, available in 
spaces from 2,500 to over 500,- 
000 square feet, will more than 
repay your effort. 


Your booklet outlining Amoskeag 
property and advantages is ready. 
Write for 


"Your Share of the FIVE MILLION’ 


For Complete 


Phase Weele 


MANCHESTER 


COMMITTEE 
Manchester, N.H. 


AMOSKEAG COORDINATING 


One sure-fire shot in the arm for lag- 
ging retail sales is store modernization. 
That’s a fact which retailers have been 
belatedly discovering these past few 
years, and one that’s made retail store 
modernization a flourishing business 
which in 1937 topped an estimated 


$68,000,000. 


Store modernization, naturally, 
slumps in bad times, but by now it’s 
become such an important factor in the 


retail field that its decline this year is 


expected to be far less than the aver- 
age. The building and modernization 
programs of the department and chain 
stores are proof enough of that. In 
New York City, for example, Franklin 
Simon & Co, has just concluded an 
eight-month modernization job of its 
entire store, and Lord & Taylor and 
R. H. Macy & Co. have similarly am- 
bitious programs well under way. In 
Chicago, Marshall Field & Co. has been 
undergoing an extensive face-lifting 
program, and in Miami, Fla., Burdine’s 
is planning a $1,000,000 expansion and 
improvement program. 


Chains Invest in Face-Lifting 

Chain stores in every field report 
comparable modernization __ projects 
scattered from coast to coast. In Hous- 
ton, Tex., Montgomery Ward is spend- 
ing $300,000. Woolworth’s is investing 
$100,000 in Shreveport, La., and $120,- 
000 in San Jose, Calif. In Akron, Ohio, 
Schulte-United has scheduled a $50,000 
modernization job. As the trend toward 
supermarkets grows daily more pro- 
nounced, grocery chains are investing 
hundreds of thousands of dollars in 
transforming old garages, warehouses 
and what not into the new and larger 
quarters which they need. 

But the modernization bug isn’t bit- 
ing only the chains and the department 


WHICH STORE WOULD YOU SHOP IN?—“Before and after” 
York furniture store. Face-lifting jobs like this in the big cities are setting the 
example for stere owners in small towns all over the country, 


Store Modernization Gets Big P |ay 


Small-store owners, having seen how face-liftiny 
spur chain and department store sales, are ji), th, 
market for modern stores, prefabricated to or r, 
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stores. It’s got the independ 

store operators as well. Dy 

stores and chains started the 

ing. Customers became store-« 
Independents were literally { te 
undertake face-lifting jobs th: 


Modernization Lures Trad 


The average $10,000 store | 
there is such a thing) has a m 
of from eight to ten years- 
time to modernize again. A ericay 


Store Equipment & Construction Corp 
one of the busiest design and 
builders in the field, has just finished a 
$35,000 modernization job on a New 
Haven, Conn. jewelry store which was 


only six years old. Many stores are 
finding modernization such a lure to 
trade that they make changes every 


three or four years. Far from being an 
unnecessary expense, modernization js 
fast becoming a necessity which insures 


a store’s continued existence. 
Specialty shops are the biggest mod- 
ernizers—women’s ready-to-wear shops, 
jewelers, men’s furnishing stores and 
shoe stores being in the lead. Thos 
stores whose merchandise appea! is in 


prsiN! 


style must keep their surroundings as 
up-to-date as their merchandise. The 
average store spends $6,000 to $7,000 on 
a complete modernization, and increases 
in the store’s business ranging from 
25% to 75% are claimed to result. 
Modernization, of course, means 
more that a fresh coat of paint. At the 
least it means rearranging and _ refur- 
bishing fixtures, tossing out excess 
counters, improving lighting and paint- 
ing, decorating and refinishing inside 
and out. The most common moderni 
tion plan, and the most necessary 
streamline the store front, and repla 
the old pre-war sign with something 
snappy in neon. At the most, mod 
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World Headquarters 
Building 
590 MADISON AVENUE, 
NEW YORK, N.Y. 
Branch Offices 
IM PRINCIPAL CITIES 
OF THE WORLD 


TO THE EXECUTIVE 
WHO LIKES TO GO 
HOME FOR DINNER 


When the business day ends, can you leave your office with a 
feeling of having accomplished what you set out to do, or does 
incomplete and inadequate information keep you lingering at your 
desk? To executives who require today’s facts for today’s deci- 
sions, International Business Machines hold a particular appeal. 

International Electric Bookkeeping and Accounting Machines, 
for example, furnish detailed analyses and comprehensive reports 
— quickly. Facts concerning sales, costs, inventory and many other 
procedures, are yours when you need them. 

Find out how International Business Machines and methods can 
help you complete a day’s job in a day’s time. There is a trained 
International representative as near as your phone. Call him today. 


INTERNATIONAL BUSINESS MACHINES CORPORATION 
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John’s Insurance 
Man Gave Him 
These Cards” 


@ And it pays to be the one who 
gave John the cards. Not only did 
he think well enough of this busi- 
ness remembrance to take home 
these advertising playing cards, 
but his wife and their friends who 
play bridge are favorably remind- 
ed of this insurance man’s name 
and service many times through 
this successful advertis- 
ing medium. 

Write on your business 

stationery for interesting 


FREE booklet 
“The Winning Hand” 


Manufacturers of 
Advertising 
Playing Cards 


Seven Good Reasons for 
Equipping with RA-TOX 

1. 20 years and more of shade satisfaction 

2. Offset brackets permit independent freedom 
of movement for center swing type venti- 
lators—insure perfect ventilation without 
draughts and wind. 

3. Permanent metal-to-metal installation, pre- 
vents all loosening due to vibration of walls 
or ceiling 

4. 30% to 40% more light and air. 

» Quick, simple, fool-proof operation. 

f. Made of selected basswood strips, woven 

parallel with hard twist seine twine: at- 

tractive fast colors add smart, businesslike 
ippearance 

Reduces room temperature 10 to 20 degrees. 

Send measurements for quotation, 


RATOX 


OFFSET WOOD F. 
SHADES 


HOUGH SHADE CORPORATION 
Industrial Division 
1063 Jackson St., Janesville, Wis. 


Send complete RA-TOX details at once. 

[) Steel Sash [] Wood Sash 
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| BRINGING FIFTH AVENUE TO MAIN STREET—A worker in the New ork ; 
| of Ross-Frankel building a display counter for a store in, say, Waco, Texas. Thy 
| ious units are shipped separately with instructions for assembling by lov! |) 


The result is shown in the picture below. 


ernization means turning architects and 
builders loose on a store to style it in 
the modern manner and give it a new 
utility, efficiency, and attractiveness. 
When the independent merchants be- 
gan demanding stores just as up-to-date 
and just as distinguished as Fifth Ave- 


signers found a new field to work in. 
At first, these experts were content sim- 
ply to furnish plans and let the store- 
owner turn local labor loose on the con- 
struction job. But the problems which 
these merchants encountered in getting 
local labor to handle the intricate de- 
tails of putting up a modern store, with 
its trick lighting problems and show 
windows, and the difficulty of getting 
the specialized materials used in mod- 
ern construction—chromium plating, 
aluminum, stainless steel, enameled iron, 
glass bricks—determined many archi- 
tects to go into the business whole-hog. 

Now they take over the whole de- 
signing and building job, from drawing 
up the specifications to laying down the 
welcome mat when the new store is 


completed. Ross-Frankel, which did 


nue shops, architects and store de- 


hat 


$800,000 worth of building and » 
ernization for small retailers and ¢! 
last year, is a case in point. Wit 
batch of specialists in its New \ 
plant, Ross-Frankel prefabricates 
assembles complete stores in its fact 
then busts them up and sends them: 
piecemeal to towns like Okmulg 
Okla., and Ottumwa, Ia., whe 
are put together again by loca 
Thus, stores are modernized in sev 
weeks instead of ten or twe 
business goes on as usual. 


Putting It on a Mass Basis 


These firms which prefabriv 


stores and do the complete job for | 


small retailer are respousible for | 


store modernization on a mass |: 


Western Union and Lord & Taylor) 
have their stores done over by ct 
designers like and 
mond Loewy, bu 
Doakes, sport 

smallest back 

modernize h' re and have i! « 
pare favoralny enough with Go! ha 
most moderne shoppes. 


wan, is able t 
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“COURT REPORTER, 
take the stand!” 


Q. “You are specially qualified to testify about 
typewriters, are you not?” 


A. “Yes, sir. Day in and day out, Court Report- / 
ers probably drive their typewriters faster (Ze v 
and longer than any other class of users.” i 


What qualities do you require in your Q. Is there one make of typewriter 
typewriter? preferred by Court Reporters over 
all others? 


A. First, SPEED -—- to get the day's testimony 
transcribed in time. 


Yes ... very clearly. More LC Smith 
typewriters are used by Court Reporters 


Second, EASY ACTION — to lighten the load 
of a long day's typing. than all other makes combined! And 
Court Reporters use nearly three times 
Third, DEPENDABILITY — because we can't as many L C Smiths as any other one | 
afford breakdowns. - make!* | 


Fourth, LOW UPKEEP — because it comes Q. Is this marked preference of yours for 
out of our own pockets. L C Smiths of any significance to 
business generally? 


Q. You pick out whatever typewriter you want, 

for yourself? A. I should think it ought to be. When 
hard users like Court Reporters have 
independently chosen this one machine, 
in many different cities — and on no 
other basis than results — 1 should 
think lots of business houses could 
take the tip. We've done their test- 


A. Yes — and pay for it ourselves, too. 
You see, we're paid by piece work, so 
our machines have got to produce at the 
lowest cost. 


*We surveyed all Court Reporters of record in every United 
States city of 100,000 population or over . . . and can verify ing for them! 
from the survey all the statements made above. 
LOVE AT 


FIRST SIGHT 
Ask any L C Smith Branch or Dealer for . 
free demonstration, right in your office 


SMITH 


LC SMITH & COt A TYPEWRITERS INC SYRACUSE N.Y.—Makers also of CORONA, the frst PORTABLE TYPEWRITER 
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John’s Insurance 
Man Gave Him 
These Cards” 


@ And it pays to be the one who 
gave John the cards. Not only did 
he think well enough of this busi- 
ness remembrance to take home 
these advertising playing cards, 
but his wife and their friends who 
play bridge are favorably remind- 
ed of this insurance man’s name 
and service many times through 
this successful advertis- 
ing medium. 

Write on your business 

Stationery for interesting 


FREE booklet 
“The Winning Hand” 


Manufacturers of 
Advertising 
Playing Cards 
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Seven Good Reasons for 
Equipping with RA-TOX 

1. 20 years and more of shade satisfaction 

2. Offset brackets permit independent freedom 
of movement for center swing type venti- 
lators—insure perfect ventilation without 
draughts and wind. 

3. Permanent metal-to-metal installation, pre- 
vents all loosening due to vibration of walls 
or ceiling 

4. 30% to 40% more light and air. 

5. Quick, simple, fool-proof operation. 

6. Made of selected basswood strips, woven 
parallel with hard twist seine twine: at- 
tractive fast colors add smart, businesslike 
appearance 

7. Reduces room temperature 10 to 20 degrees. 

Send measurements for quotation, 


RATOX 


OFFSET WOOD FABRIC 


SHADES 
THOUGH SHADE CORPORATION 
Industrial Division 
1063 Jackson St., Janesville, Wis. 
Send complete RA-TOX details at once. 

Steel Sash Wood Sash 


The result is shown in the picture below. 
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4 Ge “COURT REPORTER, 
take the stand!” 


4 
Q. “You are specially qualified to testify about 
- typewriters, are you not?” 
5 A. “Yes, sir. Day in and day out, Court Report- 
: ers probably drive their typewriters faster 
“4, and longer than any other class of users.” 


Q. What qualities do you require in your Q. Is there one make of typewriter 
typewriter? preferred by Court Reporters over 
all others? 
pit A. First, SPEED -—- to get the day's testimony 
transcribed in time. A. Yes ... very clearly. More LC Smith 


tvnewriters are used by Court Reporters 
her makes combined! And 
‘ters use nearly three times 
? Smiths as any other one 


*ked preference of yours for 
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JAP AUTOS, BIG AND LITTLE—On the left, a six-cylinder 
“Toyoda,” built along standard American lines. Production Japanese “baby car.” It has a wheelbase of 79 inche- 
capacity, including trucks powered with the same 65-h.p. motor, 


Japan Grasps China Market 


She is expected to hold most of the territory north of 
the Yangtze, and her foreign competitors are being 
barred there and in Japan. 


Tokyo (Business Week Bureau) — 
Look for more, rather than less, Jap- 
anese control over markets now under 
Nipponese military control in China. 
And be prepared for growing restric- 
tions on the Japanese home market. 
Signs are multiplying that Tokyo in- 
tends to save both for the Japanese. 

A few months ago, Tokyo announced 
the formation of a “national policy” oil 
company in North China. Our doughty 
but adroit ambassador in Tokyo, 
Joseph C. Grew, lodged a_ protest, 
which called forth an explanation by 
the Japanese foreign office that the new 
company would confine its business to 
transactions with the Japanese army 
forces in North China. Since the army 
is in control of all transport vehicles, 
rolling stock, power plants, and river 
vessels, it means that it exercises mo- 
nopoly control over the distribution of 
virtually all gasoline, heavy oil, lubri- 
cants, greases, and asphalt (with a 
huge road-building program already 
under way). 

Unrestricted sales are limited to 
lamp kerosene and such minor items as 
sewing machine oils. These can hardly 
be any temptation to such old-timers 
in the field as Standard Oil and Royal 
Dutch Shell. 


Aid for Machine Tool Industry 


More recently, Japan has passed a 
law which provides a subsidy to the 
domestic machine tool industry to keep 
it operating at present (war emer- 
gency) levels even in slack times. This 
is an out-and-out export subsidy. At 
the same time, the new law allows a 
favored list of machine tool makers to 


import, duty-free, whatever foreign 
tools are necessary to speed up their 
present output. 

Most spectacular move of all is still 
in the planning stage. It contemplates 
the merging of Japan’s largest automo- 
bile manufacturers, particularly to go 
after the populous China market. The 
scheme is urged by military authorities, 
but is also supported by individual pro- 
ducers who are totally unprepared, 
singly, to tackle such a problem. The 
Toyoda Automobile Co., one of the 
largest, already has a small assembly 
plant in Tientsin, China, and is aware 
of the knotty problems of selling in a 
market familiar with European and 
American cars, even if that market is 
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is around 10,000 a year. On the right is the “Ohta.” 


four-cylinder engine rated at 15 h.p. 


protected by prohibitive tarifi 
but Nipponese cars. 

Seven years of war have he! 
Nipponese motor industry g: 
The trucks and tanks pushing ‘ 
the narrow valleys of the \ angi 
mountains have almost all been made 
in Japan. So have the smart sirea 
lined cars which rush officers t) ea 
new advance post. 


A 


Capacity of Nipponese Industry 


Japan’s motorcar industry has a 
larger capacity than has any other 
country in proportion to domest 
civilian demand. Output for 1998 is 
expected to reach 50,000 units, whi 


registrations of cars in use are just a 
little above 150,000 for the entire cow 
try. In 1936, production totaled 9.00) 
cars, while 30,997 cars were asse! 
in Japan by American branch plan! 
The sudden growth of the indusir 
due largely to the encouragem« 
forded by the Automobile Manu! 
ing Business Law, under which the 


Clevelanc 
Clevelanc 
Architect 
Clevele 
Contract: 
& Olso: 
Consulti: 
Callagl 
Floor con 
Carpen 


FOR THE CHINA MARKET—Most of the “Nissan” trucks now in China are tere 
for military purposes, but the company expects to do a big commercial business lien 
army orders taper off. The engine of the truck is made with equipment bough two 
years ago from Graham-Paige’s idle plant. The same engine is used to power a bus 


and a seven-seat passenger car. 
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Cleveland Hockey Arena 

Cleveland, Ohio 

Architect: Warner & Mitchell, 

Cleveland, O. 

Contractor: Gillmore, Carmichael 

_, & Olson, Cleveland, O. 

Vonsulting Engineer: Robert 7. 
Callaghan 

Floor construction was under M. B. 
Carpenter patents. 


International Ice Skating Stars in a gala carnival at the 
opening of Cleveland's great arena seems remote from 
concrete. Withoutthe almost magic adaptation of quick 
service concrete, the 8000spectators would have been 
disappointed. The whole season's schedule would have 
been disrupted. Anticipated revenues from this great 
palace of sport would have been delayed. 


Six months’ building time for this great structure 
called for a schedule that clicked. When it came to the 
17,000 sq. ft. of floor which one day would be used for 
ice hockey and the next for ballroom dancing or sport 
events, quick service concrete made with Lehigh Early 
Strength Cement co-ordinated the building schedule. 


Imbedding the 10 miles of refrigerant piping the con- 
crete was poured and the terrazzo surface laid in 36 
hours. A requirement was that terrazzo be laid on con- 
crete within 30 minutes of pouring. Within three 
days, grinding of the terrazzo started. Compared to the 
use of normal portland cement, the use of Lehigh Early 
Strength Cement reduced the completion time 15days. 


In 24 to 48 hours, used under the same conditions, the 
service strength of Lehigh Early Strength Cement con- 
crete compares with that of normal portland cement 
at 7 days. And it makes better, denser concrete of 
extreme plasticity which readily fills hard-to-pour 
places such as the Arena floor with its network of refrig- 
erant pipes and reinforcing. 


For any concrete work—new construction or repairs— 
the use of Lehigh Early Strength Cement means earlier 
use of concrete, quicker completion and use of the 
entire job, earlier returns on a business investment. 
Ask your architect or contractor. 


LEHIGH PORTLAND CEMENT COMPANY 


CHICAGO, ILL. SPOKANE, WASH. 


ALLENTOWN, PA. 
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Buttressed 


Detail typical of Notre Dame de Chartres, 
showing flying buttresses. Chartres, France 


For seven long centuries the walls of Chartres Cathedral have stood 
secure ... because buttressed. 


You, too, can buttress your domestic and business security with the 
insurance and bonding coverages of Standard Accident of Detroit 
. . . available through any one of 9000 competent representatives 
throughout the nation. 


Standard protects against financial loss resulting from robbery, em- 
bezzlement, check-forgery, automobile accident, plate-glass breakage, 
sickness, and injuries to self, employees, or the public. 


Every Standard policy and bond is backed by a sound financial struc- 
ture and more than 54 years of experience. Nation-wide claim service. 
Prompt, just settlements. 


STANDARD ACCIDENT INSURANCE COMPANY 
Standard Service Satisfies ... Since 1884 
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government authorize: 
licenses to companies prod 
than 3,000 cars a year and 
them from income and bu 
taxes for five years. On 
hand, licensed firms must « 
orders which the governme: 
with regard to sales of th. 
expansion and improvemen|! 

Under the same law, the 
may also restrict the imp 
cars and raise the tariff on 
minimum of 50% ad valoi 


Restrict Foreign Firm. Output 


The foreign firms operating 
plants in Nippon, mainly 


General Motors, did not es: « | 
share of government atte: \ 
though they have not been ne 


to stop production, their out is} 
stricted under the law to | 
average production in the t! ve 
preceding the announcement ©) ‘he | 
This means that they must 
natural increase in demand d 
ing the last 10 years has amounted 
about 15° a year. The restr: 
become more unbearable as 
anese market grows. 

There is another law favo: 
domestic automobile industry. 
the free flow of new capital into + 
industry (except for the mani fact 
of midget cars). The expansion o! 
good many other industries i. 
rarily prohibited. 

There are three leading au! 
manufacturers in Japan: the Nis 
Automobile Co., the Toyoda Auto: 
bile Engineering Co., and the Tol 
Automobile Industry Co. Nissan 
part of the great industrial or; 
tion which recently has been gi 
job of industrializing Mai 
Toyoda is a subsidiary of the 
Toyoda automatic loom firm in \ 
goya. Tokyo Automobile has t!» 
ing of a big parent firm, the Tokyo Gu 
& Electric Engineering Co. 

There are several minor firms 
Japan already manufacturing or pi: 
ning to build midget cars. 10.100 
these cars were built in 1936. [ats 
built by Nissan, was the most popul: 
but the Ohta (Mitsui), Light | Lig 
Automobile Co.), and the Tsuku 
(Tokyo Automobile Mfg. Co.) he 


increased in popularity. 


Activity in Diesel Lines 


Activity has been conspicuous of !a!¢ 
in diesel lines. More than 10 firms are 
making diesel-powered buses an 
trucks, for which there is apparcitly 4 
considerable future in Japan, w! 
has almost no oil resources of i!» 0% 
A number of these engines are 
run on shale oil or soy bean oil. 

As soon as the China campaign «om 
te an end, there will be an ove™ 
capacity in the country. Efforts 
past to open overseas markets 
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tiled po serably. Now, Japan's auto- 
anufacturers are determined 

level p an important export market 

. Chine. Chiang Kai-shek’s administra- 
» built more roads in the region now 
by the Japanese than had 


tive 


upie 


ven bu lt there in the previous 2,000 
-ars. Buses are a common sight on 
the highways, and volume of freight 


i 


vried by truck is soaring. 


Industry’s Handicaps 


In spite of aggressive government 
sotection, Japan’s automobile industry 
annot be expected to attain anything 
ke world importance in a short time. 
There is an acute lack of engineering 
‘alent and skilled labor, and Nippon is 
wor in the necessary raw materials. 

{merican manufacturers, however, 
ew the development with some con- 
em. While Japan as a market has 
alwavs been considered to have limited 
ossibilities, China, with its vast dis- 
‘tances and enormous population, was 
oked on as a great potential consumer 
f both passenger cars and trucks. In 
spite of recent reverses, it looks now as 
though most of the country north of 
the Yangtze would be held by the 
Japanese. This makes the outcome of 
the China war take on new significance 
as far as the American automobile 
builder is concerned. Manufacturers of 
other lines are beginning to wonder if 
they will not be almost as completely 
excluded from the Japanese “domain.” 


Alaskan Oil Drilling 


Tue joint effort by three big West 
Coast oil companies to test Alaska’s 
petroleum reserves is scheduled to get 
inder way May 15, the date set for 
commencement of drilling operations 
on the first well. Standard of California 
is doing the initial job, with the other 
two participants (Union and Tide 
Water Associated) standing by. 

All thi,  ompanies are loath to re- 
veal details of the latest Alaskan oil 
venture, but the very extent of pre- 
liminary negotiations among them and 
of the geological research already ac- 
complished indicates that it’s likely to 
be important. The government has a 


military angle. 

Observers recall that two of the com- 
panies (Standard and Tide Water As- 
sociated) , attracted by indications that 
Alaska has one of the largest undevel- 
oped oil fields in the world (BW—Dec 
43) p35), undertook tests in 1921, but 
abandoned them. 

the three participating concerns 


of the Alaskan Peninsula. Slitting 


en 
the area into five divisions, the com- 
paries and the government have drawn 


up detailed agreements on how each 


un t will be developed. 


watchful eye on proceedings from the | 


have operating rights to 135,000 acres | 
of government land on the southeast | 
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Arce: the verdict of secretaries who 
know their typewriters from one end to 


the other. 


The new Underwood Master, the world's 
newest business typewriter, is also the 


world’s greatest! 


Study the smart new lines of the Master 
that defy tradition and establish an en- 


tirely new vogue in business typewriters. 


Note how its action is sealed for quieter 
operation and as a protection against 
dust. No other machine in the world 
has the completely sealed back. 


Keep in mind that Dual ‘Touch Tua- 
ing” gives it two distinct adjustments 
for “Touch” . . . one of them controlled 
right from the keyboard and at a flick 
of the typist’s fingers. 


Typists who've seen and tried the new 


Underwood Master not only enthuse 


about its eye appeal and its supreme 


ease of touch. 


They say it does a finer typing job. 
And depend upon it, it’s built, as are all 
Underwoods, to stand up under the 


toughest of service conditions 


Accept the judgment of those who know 
typewriters. Make up your mind to give 
the new Underwood Master a trial in 
your own office on your own work. 


Naturally there is no obligation. 


Just telephone our nearest Branch or 
write headquarters — today! Every Un- 
derwood Typewriter is backed by nation- 


wide, company-owned service facilities. 


Typewriter Diviston 
UNDERWOOD ELLIOTT FISHER COMPANY 
Typewriters. . Accounting Machines .. Add- 
ing Machines .. Carbon Paper . . Ribbons 
and other Supplees 
One Park Avenue New York, N.Y. 
Seles and Service Everywhere. 


Underwood Elliott Fisher Speeds the World's Business 
Copyright 1988, Underwood Eiliett Fisher Co. 
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Workers Tour } |an; 


Western Electric has mplov. 
ees and their frie; |. 
through factory. 


=! 


Tue open house idea is cate! 
industry. 

Last week Western Ele: Cc 
manufacturing subsidiary of 
Telephone & Telegraph, star‘ 
thing far bigger than it expe: 
it began holding open hous 4 
Hawthorne plant in Cicero, s.\);\, 
Chicago. 

The idea of the open ho 
out of questions asked by « 
who wanted to know what wa. mn» 
in other parts of the plant, « 
INTERESTED VISITORS—A small part of one day’s crowd at the Western Electric ers 200 acres and consists of 30) 
open house watches a girl worker finishing coils for telephone bells. sq. ft. of floor space. The com; d 
cided there was no reason 
plant couldn't be opened to e: 
and their friends. 

The trick was turned by ten 
shifting one-tenth of the work 
sonnel of 15,000 from regular « 
hours—8 a.m. to 5 p.m.—to a 
day beginning at 3 o'clock in t 
noon and ending at I1 at nivgit. B 
setting up the late shift, day time « 
ployees and their friends co 
through the plant in the even 
watch the work. 

A week ago last Monday, wl 
open house began, 3,000 peop! 
through the two buildings tha’ 
open for inspection. The next da 
went through, the third day 3.500. ‘I 
total for the week was 18,000. 


Meanwhile, inquiries and 

for tickets began to pour in 

outsiders—from automobile exe: 

“SEE IF KOPPERS MAKES IT" in Detroit, steel executives in Pitt : 
burgh, club women and ministers 
Chicago and suburbs, from all mam Business 
of people. So the company prolong : 

? A refiner installed an immense poly merization unit for its open house through this week. a corporal 
the of motor fuel showed to an additional 23.000 pe Most 
ear. tis retinery gas, 1owever, contained a high con- 00 
centration of hydrogen sulfide. The hydrogen sulfide some of the 1,1 operations 1 its cue 


in making a telephone. 
threatened to cause rapid deterioration of the polymer- . aking a telephon 


ization equipment. It also left in the finished product 


- Ships and Barges - Roofing - Tarmac Road Tars - Tar Products - 
Treated Timber - Water Gos Generators - Waterproofing - Valves P. L. THOMSON, Western Electric: 
director of public relations, who is «l- 
president of the Audit Bureau of (ireu 
lation, calls the open house “first-hand 
institutional advertising.” 


slack pe 


organic sulfur compounds which have to be removed. importa 
A Koppers Phenolate Purification System eliminated | these is 
practically all the hydrogen sulfide from the gas. This 
removed the danger to the equipment and made it for thei 
unnecessary to treat the product. It also recovered the 
hydrogen sulfide in a form readily convertible into ands of 
sulfuric acid, and thus provided a new source of revenue. sales gr 
KOPPERS COMPANY PITTSBURGH most m 
Boiler and Power Plants - Castings - Coal and Coke - Coal Cleaning 
Plants - Coke and Gas Plants - Creosote - Dehydration Plants - DHS 
Bronze - Fast’s Couplings - Fire Hydrants - Industrial Chemicals 
Municipal Incinerators - Piston Rings - Plate-Work, Tanks - 
Purification Systems - Recovery Plants - Sewage Disposal Equipment = 


« 
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“WE'LL TALK ABOUT TURBINES 
LATER...WHAT’'S YOUR PRICE 
ON PAPER CUPS?” 


HEN any business shows signs of a lull, 

it’s doubly important to sell executives. 
Business Week does this, in every branch of 
corporate purchase. 

Most people know that company buying takes 
its cue from the current state of business. In a 
slack period, executives have a tendency to defer 
important expenditures unless they can see in 
these investments worthwhile profits or savings 
for their companies. Men who will spend thous- 
ands of dollars without batting an eye when the 
sales graph soars like a swallow will question the 
most modest expenditures when the going gets a 


BUSINESS WEEK 


ALERT ... ACCURATE. . 


PRESIDENT 


little tough. Check this perfectly human phen- 
omenon in your own company. 

The point iss YOU MUST KEEP EXECU- 
TIVES SOLD. No matter how many others you 
may sell through personal contacts or business 
paper advertising, it’s mever a sale unless the 
administration executives say, “Go ahead — Buy 
it.” Business Week is the ranking paper of the 
men with the Final Say in American business and 
industry. 

Business Week reaches more executives per 
advertising dollar than any other general mag- 
azine or general business magazine. 


THE EXECUTIVE'S 
BUSINESS PAPER 


- AUTHORITATIVE 


McGraw-Hill Publications ¢ 330 West 42nd Street, New York, N. Y. 
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road. This is one more feature of ple, E. I. duPont de Nemou, & 
R. & H. Chemicals Division, n 


ton, Del., has been working s 1% 


Atlantic Automobile Insurance 


which .. ee non-assessable and on the Sink-and Float process of 
profit-participating . . . . brings erals separation, wherein coal for 
stance, is now floated away [ sla 


you reliable protection and un- when dropped into special liquid co 
grudging loss service at eco- pounds like tetrabromethane, h 
roughly three times as heavy a. wai, 


nomical net cost. 


Anyone who has worked unde: 

type indirect lighting in the s 

be glad to hear that similar |} 


Sold through brokers 


1842 
MUTUAL INSURANCE cae 
Atlantic Building: 49 Wall Sireet, New York 


Baltimore . Boston . Chicago . Cleveland . Newark . Philadelphia 


MARINE* YACHT*INLAND 
TRANSPORTATION 
FINE ARTS + JEWELRY 
REGISTERED MAIL 
AUTOMOBILE AND 

FIRE INSURANCE 


ASK YOUR BROKER ABOUT ATLANTIC INSURANCE 


available for his desk. Fostoria Pres» 
Steel Corp., Fostoria, O., is adding t 
its Canopy line a new model whos 
reflector gives a rectangular light pat 
tern to conform to the whole desk to 


LaBoratory reports indicate that joints 
made with the new line of Richloy H 
tensile Solders developed by National 
Cable & Metal Co., 1727 Standard 
Ave., Glendale, Calif., will be almost a 
third again as strong as those mad 
end toi etticient with comparable commercial solder: 
1%, ge Though they contain nothing but lead 

and tin, the solders melt at substan- 


quiet ‘and ‘economical. tially lower temperatures, their range 
* being 360 to 416 deg. F. 


_BRLDWIN- -DUCKWORTH CHAIN CORP. With molds spinning anywhere from 


Dearborn, Mich., is casting stee! cen- 
trifugally into blanks for transmission 
cluster gears and ring gears. Crystal 
structure of the resultant meta! runs 
perpendicular to the forces to which 
the gear will be subjected in actua! use. 


| successful research an 
velopment of sulphur pipe which wi! 
withstand many forms of corrosive a 
tion and liquid pressures of 75 |b 


New Products -- ase 
prow 
New processes anid ney is 
designs; new applic. ions the m 
Fer an annual premium of only $2, you can add | of old materials and je, refera'!y 
. -resist 
a clause to your s automobile — 

which protects you against ser- One way to separate a mixty : 

vice and towing costs in case of and pebbles is to drop them in! | w,: SrRIPP! NG 
the nuts will float and the pe! fa job tl 
stalling or breakdown on the sink to the bottom. On the sar — », avier | 
ae C 
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fexas Gulf Sulphur Co., 75 E. | 


= th New York, enters the next | 
sase licensing manufacturers for , \ \ BE 
production. Like concrete pipe, sul- \ 
new is mixed with aggregate; unlike 
ions the new pipe must be cast hot, | 3 a 
oreferally in centrifugal molds. Corro- 
m-res)sting liners for steel pipe lines BEHIND THE ENDURING INSTITUTION—SUCCESSFUL CUSTOMERS 
ve cov emplated. 
fine wires is sometimes more | 
fa job than removing insulation from | ae 7 
prit eavier gauges. Ideal Commutator 
reser Co., 1648 Park Ave., Sycamore, | 


il, is bringing out a motorized Brush 
[ype Wire Stripper especially designed 
r rapid fine wire stripping. 


Waex a pneumatic tire develops a 
w leak, and it is not convenient to 
ake a complete tire change, take a 
lire Booster from the glove compart- 
ent of the car, connect it to the 
pare tire and the leaker to get 
ough air to ride home. As made by 
Cleveland Machine Co., 1182 E. 60th 
st, Cleveland, the booster consists of 
length of hose with suitable fittings. 


fo smooth the roughest bicycle ride, 
Houde Engineering Corp., Buffalo, 


\. Y., is putting into production a PITTSBU RG H SETS ITS COURSE 


Se BY A RISING SUN OF STEEL 


The recent opening of gigantic, new mills which assure 


“ Pittsburgh first rank in tonnage capacity, and the home-coming to 
lar Pittsburgh of “Big Steel,” afford conclusive proof that our city ’ 
st ; 
ad remains the center of steel production. Since steel, in some form, 
lers . * + . . 
lead accounts for 55° of all manufacturing activity in this area, Farmers 
a naller size of the same hydraulic | Deposit National Bank rejoices with its many customers as this po- 
ng 10ck absorber which has controlled the | ; 

p-and-down spring action of millions tent force in the common welfare thus moves forward with confidence. 

f automobiles. 
‘om 
"0. Wirn a new method of textile printing FARMERS DEPOSIT NATIONAL BANK 
el which uses entirely new printing ma- 
jon terials, all steaming, ageing, and wash- OF PITTSBURGH 
stal ng operations will be eliminated. As ESTABLISHED 1832 
- eveloped by Aridye Corp., Fair Lawn, CAPITAL AND SURPLUS TWELVE MILLION DOLLARS 
ich XN. J., subsidiary of Interchemical 

. Member ere r 
Ise. ‘orp, the process will decorate cloths 

falmost any type and fiber, including 
de ets's and certain mixtures composed 
nu artly of rayon, with new and unusual 
aC- olor effects which show marked fast- | 

ness to laundering and to light. 
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$100 Worth 


of Insurance, please...” 


HAT’'S the wav thousands of men 
buy insurance. Sounds simple, doesn’t it? 
But insurance against what? How will it 
be paid ? 

There is one man who reads insurance 
policies with interest and understanding. 
He is the experienced insurance agent. He 
knows exactly what he is buying for you. 
Insurance against what—and when and 
how it will be paid. And when a loss 


occurs, he is your representative. 


Insurance that minimizes the agent's func- 
tion may lessen your protection, your 
service. Insurance is dollar protection. 


There are no cut-rate dollars tor sale. 


Let an experienced agent take a look at 
your business from an insurance point of 
view. Like a check-up by your family 
doctor, it can do no harm—may save your 


business lite. 


NATIONAL SURETY CORPORATION 


VINCENT CULLEN, Presiaeni 


| decline in world trade contin 
dwindle sharply. France’s unfavorab) 
| trade balance has been an increasi: 

serious problem. Because of the nev 


| 


| monetary authorities, it seemed 
franc was undervalued at this level 
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French New Dea| 


But this one stresses e¢ yon) 


16% 


Franc devaluation by |. tladier 


is a bold move. 


Watcu France for the n 
months. Within that time, th: 
cabinet will have proved thai 
how to handle a desperate 
or it will have failed in it 
restoring confidence in the Fr 
ernment and French busine- 

Daladier has the authorit 
by decree for the next thre: 
He is wasting no time in in 
his reforms. If they are eff. 
is likely to be retained in o 
with the same emergency ). 
he fails, France is likely to face 
crisis at the end of July. 

His first move was bold. 
valued the france to 2.8¢. At 
declared that this was the low 
to which the government wou! 
it to sink. To most Frenchy 
was a shock, for they contrast | 
level with the 3.92¢ frane cr 
Poincaré when the france was 


lished after the war. To internation 


Motives for Action on France 


Daladier had several reasons fo 
valuing boldly now. By dropping 
value to a level which can see: 
be supported without questio: 


hopes to tempt back into the count: 
at least a part of the $3,000,000 


$4,000,000,000 of capital which has ‘ 
in the last few years. This will pr 


fresh stores of capital for goverim 


borrowing, and for French busin 
At the same time, it makes Fr: 


ince j 


haven for tourists for whom the fra: 


suddenly becomes cheap in comp 


aris 


with other currencies. Unless int: 


prices rise sharply following de\ 


alu 


tion, France will be a “travel bargain 
| this summer. 
Exports ought to expand, unless th 


] 


| for war materials, imports have bee! 
| climbing, exports dwindling. 
It is much too soon to say that tly 


| this is not expected), it will 


| France with little or no net advant: 
If the Daladier economy pr 
fails to materialize, even the new lov 


| 


| value on the franc cannot last. 


If the labor situation is not cleareé 
up and production boosted, Fr 
business will be unable to benefi! 
the solution of this last problen 
pends the long-term outlook in Fr..nce 


Daladier program—or even this fir! 
step—will be successful. If the presen! 
weakness of the Belgian currency |ead- 
| to a new wave of devaluations (| 
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Business Abroad 


War seares are eased in Europe, but rearmament 
continues at top speed. British rush airplane pro- 
gram. German automobiles reach British markets. 
Mexico plans tariff cuts. Japan goes after South 


American markets. 


Wort) BUSINESS is waiting for the 
jona! from the United States to turn 
present slump into recovery. In 
both Great Britain and Canada, the 
major indicators showed evidence of 
very small declines this week, but 
st of these could be traced to lines 
influenced by the United States de- 
pression. British business in most lines 
js still well ahead of 1929 levels. Ger- 
nany and the Soviet Union are boost- 
ing both their industrial and agri- 
cultural activity. France is still in the 
doldrums, though there is a show of 
new confidence in the Daladier recov- 
ery program. Japan is nervous over 
the export outlook, and is preparing a 
drive for new markets. Mexico is pre- 
paring to debate a bill which would 
reduce present high tariffs to the levels 
of last December, or even lower. The 
Brazilian government dealt firmly with 
a revolt by Integralistas (Fascists) . 


War scares have eased considera- 
bly, but no country is slackening its 
preparedness program. French negoti- 
ations with the Italians have been re- 
sumed, following the Hitler visit to 
Rome. There is talk of some kind of 
a settlement of the Sino-Japanese war 
by fall, but little definite thinking is 
in evidence on how it may be brought 
about. 

Washington has begun to doubt 
now that the Anglo-United States 
trade agreement can be completed by 
the begining of June, but it is certain 
that it will be announced as soon as 
possible after the adjournment of 
Congress. The Canadian pact revision 
will be ready at the same time. Faced 
with a business recession, the bargain- 
ing has become a little sharper than 
had been anticipated. 

Northern Africa and Europe, partic- 
ularly Britain, are beginning to suffer 


DALADIER'S RECIPE FOR FINANCIAL VIGOR 


JANUARY, 1919 | 
_The ‘old’ franc| 
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Cents per franc 


JULY, 1926 


Post-war low 


A Cheaper Franc to Boost Tourism, Exports, 
and Monetary Reserves 


monthly overages) 


| Franc in terms of revalorized dollar 


FEBRUARY, 1934 


MAY, 1938 
Doladier franc 
pegged at 279: 


DECEMBER, 1926 


Poincaré preliminary revalorization 
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OCTOBER, 1936 
Franc off gold standard 
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Market Prospect 


British farmers, bedeviled by late 
and severe frosts at the end of 
April, are now running into one of 
the most serious droughts in many 
years. To fruit losses are added 
bad pasture conditions in some re 
gions, and a real threat to the 
early vegetable harvest. 

American fruit dealers and can 
ners will find Britain an unusually 
attractive market this vear. 


seriously from drought which, if it con- 
tinues for long, will have a real in- 
fluence on buying in world grain and 
food markets during the summer. 


Great Britain 
Government aircraft orders 
start boom in aviation shares. 
Imported German automobiles 
upset big motor producers. 


Lonpon (Cable)—Business opinion 
here is divided over the outlook for the 
immediate future. Most’ indicators 
show signs of a further slight decline 
in business activity, but there is little 
real pessimism. Evidence of genuine 
rapprochement between — President 
Roosevelt and business leaders would 
be taken as an immediate bullish fac- 
tor, for the continued recession in the 
United States is the most serious deter- 
rent to business here. Until the United 
States again becomes a big buyer in 
world markets, and commodity prices 
again begin to rise, business in Britain 
cannot possibly resume the upward 
trend which was broken off last Oc- 
tober. 

The international political out- 
look is brighter this week. London is 
convinced that both Germany and 
Italy need time to consolidate their 
territorial Austria and 
Ethiopia, though the prophets refuse to 
make any guesses on the immediate 
future for Czechoslovakia. 

London is glad for the outflow of 
French flight capital. There is little 
conviction here yet that the French 
program will be successful, but the 
British rejoice at any new evidence 
that it is taking hold. London can af- 
ford readily to give up the gold and 
French funds which are now returning 
to Paris. There will be little net gain, 
however, if the French devaluation 
causes a monetary crisis in Belgium, or 
a fresh flight of capital from Holland 
or Switzerland. So far, these last two 
currencies have showed few signs of 
reacting seriously to the French mone- 


conquests in 


tary moves. 
The Stock Market was compara- 
tively calm this week, except for a 
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See “Better Than 1929” opposite 


boom in aviation shares on the belief 
that the government will be placing 
enormous orders in the near future, 
whether or not planes are bought in 
the United States and Canada. Ger- 
man airplane production is reliably re- 
ported to have reached 350 a month 
in February, and to be increasing 
steadily. Exact British production now 
is not revealed, but it is said to be 
about 250. 

While the quality of the British air- 
planes is known to be considerably 
higher than that of the German, it is 
believed that the government will lose 
no time in trying to bring British 
plane output up to the German level. 
This accounts for the feverish activity 
in airplane shares. 

The automobile industry _ is 
alarmed over the tremendous increase 
so far this year in the importation of 
cars manufactured in Germany. Ger- 
many’s subsidized industry is blamed, 
and manufacturers here are demand- 
ing that something be done about it. 
German-made small, light cars are cre- 
ating the competition. 


France 
Daladier’s new deal makes 
progress. Franc is steady at 
new 2.8c level. Belgian trou- 
bles are disturbing factor. 


Paris (Wireless) —France is cheerful 
this week. The first important step of 
the Daladier program rehabilitating 
French finances and reviving French 
business has been comparatively suc- 
cessful. The france has been steady at 
its new lowered value of 2.8¢; large 
quantities of capital have been flowing 
back to Paris; the Bourse has been 
active; public sentiment has responded 
favorably to the bold move. Next 
steps in the Daladier program—includ- 
ing decrees covering strikes, adjustment 
of the 40-hour week law, and means of 
boosting production—are expected to 
follow in the next few weeks. 

The international political picture 
has brightened. Nothing is thought to 
have been arranged at the conferences 
between Hitler and Mussolini in Rome 
which will interfere with the more 
cordial relations between France and 
Italy which have been developing dur- 
ing the last month. Hitler is said to 
have proposed to Mussolini that Hun- 
gary and Rumania be made a sphere 
of German economic and political influ- 
ence in return for German acknowl- 
edgement of Yugoslavia, Bulgaria, and 
Greece as Italy's sphere. It is doubt- 
ful if any definite plan was drawn up 
at this meeting. Italo-French negotia- 
tions were resumed as soon as Hitler 
left Italy. 

The weakness of the Belgian cur- 
rency, following france devaluation, and 
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the cabinet crisis which has d. 
in Brussels are the week’s mos: 
orable external developments 


Germany 


Industry is more active jy 
stocks are weak. 
national loan is 


floated by Reich. 


(Cable)—Business act 
still gaining over last year’s 
The April index touched 114 
pared with 113 a year ago. | 
trast with this growing acti, 
shares of German industries « 
ing at low levels. A part of 
due now to the liquidation of 
owned by Jews who are comyx 
the recent Goering decrees to 
of their ownership in German | 
firms. But a larger part is due 
forced use of surplus and prot for 
plant expansion or the creation ew 
factories to produce synthetic 


ucts under the vast program w ; 
intended to make Germany as 
pendent as possible of outside s 3 


of essential products. 
The Reich has just floated 


Better Than 1929 
British business activity is 
clining slowly. First drop ca 
in October. Even at the end 
March, the Economist (Lond: 
index was only 5% _ below 
record peak of last August 
September, and 2% below the | 
ure for March, 1937. It is st 
well above 1929 levels. The By 
ness Week index of business a 
tivity in the United States 
clined 25% in the year ending 
March. 

Rearmament accounts for a par' 
of the greater activity in Britai: 
Consumption of iron and_ stee! 
touched a new high last Decen 
‘ber, but has receded enough 
cause the government to impos: 
a duty on pig iron imports in o 
der to avoid closing down a 
blast furnaces. Britain’s elect: 
power rationalization helps 
account for steadily increasin: 
output. Building activity, on | 
other hand, has been declinin: 
more or less steadily since the mi: 
dle of 1936 though it is still w 
above 1929 levels. 

Britain can’t withstand indet 
nitely the pressure of the recessio' 
in the United States, but it is ap 
parent now that British business 
not likely to run into any su 
drastic depression as has grippe 
American business since last fall. 
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tional loan of 1,600,000,000 
4s, its largest peacetime financing. | 
jystria’s foreign trade is being | 
ed under the German subsidy pro- 

\uthorities are determined to 
4 exports to cover the large im- 
f foodstuffs which must be 
ht into the country every year. 
the came time, Vienna is being 
nized to become the “eastern Ham- 
+s" of the Reich, and the point from 
commercial thrust into 


a 


theastern Europe w ill be directed. 


Far Kast 
Mitsui takes over oil distribu- 
tion in Shantung. Tokyo plans 
new drive for South American 
markets. Australia raises im- 
port duties. 


xsyo—The Italian Economie Mis- 
now in Japan hopes to prepare 
way for an Italo-Japanese trade 
seement which will provide for the 
ange of a greater volume of goods 
veen the two countries. Trade will 
kept virtually in balance, Japan 
w Italian manufactured goods in 
inge for the sale of Far Eastern 
materials—particularly soy beans 
n Manchukuo—to Italy. British ex- 
ters are likely to suffer more than 
erican from any inroads by Italian 
rchandise. 
Australia is helping to finance 
s of wool to Japan. The Common- 
ith Bank of Australia has created 
redit of nearly $4,000,000 to help 
wst sales to the Nipponese market 
ch has recently curtailed purchases 
ause of the strain of providing 
lits now that war materials imports 
wrb so much of the available for- 
m exchange. 
Japan took over the Shantung 
vince oil market in China recently 
en the powerful Mitsui interests 
ule a contract with the Standard 
‘acuum Oil Co. to handle the distri- 
tion of oil throughout the province. 
Tokyo is preparing to make a new 
ve for a larger share of the South 
\merican market. The Import Asso- 
tion for South America has been 
rmed by industrial leaders in Osaka. 
lt is their intention to increase pur- 
ases of raw materials from Brazil, 
\rgentina, Uruguay, and Paraguay, 
d attempt to force exports to keep 
e trade in balance. It is the same 
ile policy as pursued by Germany, 
ept that no special export currency 
used. 
Japanese authorities have come to 
ms with the British over the prob- 
m of meeting the interest charges 
various Chinese loans which had 
een secured by the customs receipts. | 
Where Japan now controls the Chinese | 
titory involved, the Japanese agree | 


How many “mental sit-downers” 
have you in your organization? 


“In every factory and store, among office JUST 
workers and salesmen, costly ‘sit-downs’ have PUBLISHED 
been going on for a hundred years—mental s:t- 
downs", Says Craig Davidson. “Commands to 
do thus and so have met with mental sit-downs 
which have been just as effective in blocking 
production and sales as any physical sit-down 
that ever stopped an assembly line.” 


“That is one reason why this book,” he goes on, 
“should be useful to any man whose job is to get 
other men to do their work right. It should visualize 
for him what causes mental sit-douns and what to 
do about them.” 


Getting Things 
Done 
in Business 


A practical set of sugges- 


By Everett B. Witson tions to executives giving 
detailed directions for get- 
Formerly Assistant Director of Personnel, ting employees to do their 


jobs as management thinks 
they should be done. 


Kroger Grocery and Baking Company 


$2.50 


“An executive's success depends squarely on two points: whether he has good ideas 
and whether he can get his ideas actually and properly used.” This book deals with | 
methods of getting your ideas used ethciently. It tells how to get policies, plans and 

instructions carried out as they were de- 

signed to be carried out. It is in effect a | 


working manual on leadership. It tells how 
to secure effective and intelligent cooperation. 


Hutchinson's 
STANDARD HANDBOOK Gives you many 
FOR SECRETARIES practical ideas on: 


—What are the real reasons why subordi- 


616 pages, 6x9 nates disregard instructions? 
$3.50 —What can be done to get instructions car- 
ried out efficiently? 

AN ,; , —What are the disadvantages of driving? 

“aA. you Geperic on your secre- 

tary to handle any assignment —How can you improve subordinates’ at 
judiciously, quickly, correctly? titudes ? 
Can you depend on her English ?— —How can you really check performance? 
her smooth and efficient handling of H : nord; f 
people? Here is a new book that — ow can you criticize subordinates et- j 
spells better results in all work of fectively ? 
the secretary. Placed in your secre —How can you develop responsible sub- 
tary’s hands it will be invaluable in di ? 
assuring the correctness of corre ordinates J da 
spondence, in eliminating error, in —How can you dispose of alibis? 
promoting good relations, in provid —What is the technique of developing en- 
ing a wealth and variety of infor- teers 2 
mation that will enable her to handle thusiasm: 2 
many details of work with more —How can you guard against troubles of 


satisfaction to you. jealousy ? 
Examine this book for 10 days 


SEND THIS McGRAW-HILL ON-APPROVAL COUPON 


McGRAW-HILL BOOK CO., Inc., 330 W. 42nd St... N. ¥. C. 

Send me the books checked below, for 10 days’ examination on approval In 10 
days I will pay for the books, plus few cents postage, or return them postpaid 
(We pay postage on orders accompanied by remittance.) 


[] Wilson—Getting Things Done in Business, $2.50 
|_| Hutchinson—Standard Handbook for Secretaries, $3.50 


Name 
City and State Company Bw 14-28 


4 (Books sent on approval in U. S. and Canada only.) 
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to use the customs receipts to meet 
the loan charges. 

Australia has removed all import 
restrictions except on automobile 
chassis, as of May 5. At the same 
time, import have been in- 
creased on lawnmowers, washing ma- 
refrigerators, electric motors, 
condensers, tubes, 
posters, 


duties 


chines, 
electrolytic 
spring hinges, 
wooden pencils, brake and transmission 


radio 
advertising 


linings, automobile gears, coil springs, 
shock absorbers, gasoline engines. 

At the same time the Australian 
government placed a ban on exports 
of iron ore. 


Canada 


Tariffs on farm implements 
will be cut. War orders mate- 
rialize. Less regulation is likely 
for grain trade. 


Orrawa—lIf Canadian business 
more cheerful at this time than it was 
a month or more observers 
claim, it is not because it is any better 
off but because it is counting chickens 
not vet on the roost, 
Actually, the current 
deepened during the last month, with 
several branches of industry feeling a 
further slowing up and business gen- 
erally failing to respond normally to 
seasonal influences. But Canada is dis- 
counting well in advance the brightest 
crop outlook in 10 years. It is counting 
on restoration of the great purchasing 
power of the prairie provinces in the 


ago, as 


depression 


Carysler Corporation 
* DIVIDEND ON COMMON STOCK~ 
The directors of Chrysler Corporation have de 
clared a dividend of fifty cents (foc) per share on 
the outstanding common stock, payable June 14, 
1938, to stockholders of record at the close of 

business, May 16, 1938 
B. E. Hutchinson, Chatrman, Finance Committee 


Atlas Corporation 


Dividend No. 7 
on 6% Preferred Stock 


Novice 18 HEREBY GIVEN that a 
dividend of 75¢ per share for the 
quarter ending May 2!, 1958. has 
been declared on the 6° Preferred 
Stock of Atlas Corporation, payable 
June 1, 1938 to holders of such stock 
of record at the close of business 
May 14, 1938 

Watrer A. Peterson, Treasurer 


May 4, 1938 


next few months to steam up business 
in virtually all lines. 

The first western crop outlook sur- 
vey for the year finds present condi- 
tions more favorable than for a decade. 
Moisture conditions at seeding through- 
out the three prairie provinces are ex- 
cellent. Delay in seeding due to scar- 
city of seed and other factors make 
some reduction in wheat acreage prob- 
able. Rising demand from the prairies 
is already causing a stepping up of 
production in farm implement and 
automobile plants. 

Revision of the trade pact with 
the United States is still under nego- 
tiation but is not now expected to be 
ready for signing on June 1. Supple- 
menting the revisions likely to be made 
in this agreement is the announcement 
now that farm implement manufactur- 
ers are likely to suffer from tariff 
changes made as the result of a special 
survey. The House of Commons has 
just adopted a committee report held 
over from the last session recommend- 
ing a reduction in farm implement 
tariffs and restoration of cream separa- 
tors and other items to the free list. 
Imports of farm implements for the 
year ending Mar. 31 were double the 
total for the previous year. 

War orders are likely to be of in- 


BUSINESS WEEK, MA\ 


creasing importance to Don 
try. Anthony Fokker, of j 
is in Ottawa this week, 
by R. B. C. Noorduyn, yi 
of Noorduyn Aircraft (, 
Montreal. Canadians lin! 
with that of the British 
inspecting United States | 

The most important mu 
so far placed in Canada 


John Inglis Co., of Toron: R 
machine guns, of which | 
take 5,000 and Canada 7, 
shells are being made in ( 
Britain, National Steel ¢ 


Hamilton, having an ord 
John T. Hepburn Co., of T: 
ing orders for shell machi: 
After a special study of ( 
dian grain trade, the gov: 
vestigator has recommende: 
open market with futures 
continued and not replaced 
ernment system of compu! 
keting; that the Winnipeg 
change be subjected to reg 
vision and control by the 
Grain Commissioners; and 
control be designed top: 
tempts at “corners” or “squ 
other abuses not only by 
but by fixing delivery pri 
necessary. 


FOREIGN 


ANGLES 


Warten for tariff changes in Mexico. 
A bill, with important tariff cuts, 
will be introduced soon in the 
Mexican congress. United States 
exporters, because of this and the 
uncertain business outlook south of 
the Rio Grande, are shipping only 
enough to immediate  de- 
mands of Mexican dealers. For the 
remainder of May, the peso has 
been pegged at 3.95 to the dollar, 
or 25.32¢. 


cover 


British Broapcastinc Corp. will 
televise the English Derby, which 
will be run at Epsom on June 1. 


Tue Argentine state railways have 
called for bids on 4 diesel loco- 
motives, switching. Cost is likely 
to run around $1,300,000, 


Because Japan cannot produce 
automobiles fast enough to meet 
current military demands, Tokyo is 
expected soon to reduce import 
| duties on cars 15%. A temporary 
relaxing of the quota system that 
has been imposed on the Japanese 
plants of American motor compan- 
ies seems to be out of the question. 


Two 


manufacturers 


of Japan’s largest textile 
are making rayon 


pulp from reeds. Kanegafuchi > 
ning Co. has a plant in Man 
operating now at a daily c: 

of 16 tons. Capacity will » 
boosted to 50 tons a day. Th: 
Paper Co. is building a pulp 

at Tientsin to utilize the sam 
material, which abounds all throu 
North China. 


JAPANESE pottery manufa 
will soon make a new drive 
their sales in the « 
states. Shinzo Kawai, 
trade reporter in Houston, Tex 
reported to Nipponese manufa 

ers that the 12 Southern states are 
increasing their imports of Jap: 
pottery, that the give-and-take 
tude of the cotton South has 
boycott attempts reaso! 
bounds. 


crease 


gover! 


CoMPARATIVE taxes in 38 diff 
countries are described in table | 

in the new edition of “Tax Systems 
of the World,” just published 
The Tax Research Founda! 
Tables show what taxes have 
levied in each country, the basi- : 
the tax, the rate, and how it is 
ministered. Details of the tax r 
nues of 63 countries and the Un: ed 
States are included. 
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Money and the Markets 


As government and the utilities move toward peace, 
business quickens with hope of a general improve- 
ment in Washington’s attitude. Most authorities now 
expect recovery next autumn, 


10 points or $346). But even faint 
evidences of revival would put busi- 
ness in the right frame of mind for 


; more hope in industrial and 
circles at the moment than 


any time in months. It is in no 
| part inspired by the apparent an autumn push. 

Election unopposed of the new slate 
of governors for the New York Stock 


e toward peace between the gov- 
and the public utilities (see 


iment 

ge 13). It derives strength from the Exchange this week was quite in line 
ief that overtures toward peace with the incipient peace-with-Wash- 
th the utilities would foreshadow ington movement. Leaders among 
more lenient attitude on the part of these governors have been chosen for 


Washington toward all business. their inclination to cooperate with the 
Enthusiasm isn’t rampant, however. Securities and Exchange Commission 
Pedictions that this “recession” had (BW—Apr16°38 p61). 

wut run its course have been too 

fen upset. So most prognosticators 


re saving, “Recovery next autumn.” Investment Counsel 


That's a very hopeful sign. When 


ere is unanimity in setting a date, Midwestern and Coast firms 
vestors usually begin to pick up join association, which ob- 
stocks. When prices rise, business be- serves its first birthday. 


gns to pick up hope. busi- 


es picks up hope, the recovery is Tue Investment Counsel Association 


ite likely to develop ahead of sched- of America last week celebrated its 

Hence there are a lot of keen first anniversary ahead of time with 
bservers about who are saying priv- a convention at New York’s Waldorf- 
tely that financial markets and_ busi- Astoria Hotel. In doing so, it became 
ess indexes may do better in mid- more or less worthy of its name. 


When the association was formed in 


summer than most people now hope 
July, 1937, its membership was con- 


tor 


Not that anything rip-roaring is to fined to the eastern seaboard (BW— 

expected in the near future. It Jul31°37 p34). But since then Sheri- 
uld be surprising to see steel produc- dan, Farwell & Morrison, of Chi- 
tion recover to as much as 40% in cago, leading midwestern investment 
July or August (such a rise would be counsel firm, and Everett Harris & 


Co. of Los Angeles, have become 
members, so that the LC.A. has a 
national scope. 

Despite the presence of all leading 
investment counsel at the dinner, the 
L.C.A. does not by any means fully 
represent the “profession.” Still absent 
from the membership roster are the 
“big four”—Seudder, Stevens & Clark; 
Loomis, Sayles & Co., Inc.; Young & 
Ottley, Inc., and Clarke, Sinsabaugh 
& Co., Inc. But the entry of Sheridan, 
Farwell & Morrison marks a milestone 
for the association. Not only does it 
give the association important repre- 
sentation in the Midwest, but also it 
puts on the roster one of the largest 
firms in investment counseldom 

Purpose of the LC A. is to provide 
a code of ethics for firms engaged 
in formulating financial programs for 
investors. One of the tenets is that 
a member must be engaged in no 
business except investment counseling. 
On that count such eminent financial 
advisers as the Standard Statistics 
Co., Bank of New York & Trust Co., 
Lehman Bros., J. & W. Seligman, Fi 
duciary Trust Co. of New York, City 
Bank Farmers Trust Co. are ineligible. 

There are now 10 members. Dwight 
C. Rose, president of the association, 
and partner in Brundage, Story & 
Rose, observes that the I. C. A. in 
tends to go slow. Only concerns which 
meet I. C. A. qualifications may join. Ul 
timately, I. C. A. hopes to develop a 
well-informed public opinion on proper 
investment counsel standards. 

So big has the industry become 
and so suddenly—that nobody knows 
how many firms are actually selling 
advice to investors 
p42). The Securities and Exchange 
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Chairman Eccles of the Board 


subject. He wrote: 


prices. 


mulation. 


aftermath.” 


goods available for purchase. 


What “Inflation” Is—Officially 


At last: an official definition of “inflation.” In a letter to Rep. Patman, 


of Governors of the 
System added his understanding to the voluminous literature on the 


“It is not easy to define ‘inflationary.’ 
to mean anything that results in a rise of activity or an advance in prices. 
Often it is limited only to monetary developments that result in rising 


“I would say that the word ‘inflationary’ describes conditions where a 
large element of speculation comes into the picture so that activity is 
motivated in part by the expectation of advancing prices and cost. It 
is usually characterized by excessive forward buying and inventory accu- 
I would distinguish such conditions sharply from those where 
expansion of activity is orderly in character, and production is motivated | 
by and geared in with current requirements of consumption. 
set of conditions can be longer sustained and result in a rising standard 
of living. The former are usually short-lived and invariably have a painful 


Though there are many variations and fine distinctions, economists today 
generally use a simple definition of inflation, such as: An increase in the 
general level of prices, resulting from expansion in the supply of money 
and credit, without the accompaniment of a corresponding increase in 


Federal Reserve 


Sometimes the word is used 


The latter 


Commission plans to take a census, 
by requiring any company giving any 
advice to investors to file its name 
with the SEC. Leading investment 
counsel, both inside and outside the 
L.C.A., favor the census. 

The term “investment counsel” has 
become general in use, and now has 
a wide variety of meanings. Anyone 
who sets himself up in the business of 
giving advice on securities—a worn- 
out customers’ man, for example— 
may call himself an investment coun- 
sel. Some members of established firms 
have been embarrassed by being re- 
ferred to as “tipsters.” 

Indeed, Loomis, Sayles & Co., rank- 
ing firm with Scudder, Stevens & 
Clark, has tried to get away from all 
these misconceptions by the simple ex- 
pedient of dropping the description “in- 
vestment counsel” from its letterheads 
and the entrance door leading to its 
Boston office. Thus, Loomis, Sayles— 
to anyone who didn’t know—might be 
anything: a law firm, certified public 
accountants, architects, or an import 
house. But Loomis, Sayles, apparently, 
would prefer to be “anything,” rather 
than to be misconstrued as something 
it is not. 


C. & O. Proxies—Nobody has yet suc- 
ceeded in gaining control of the Chesa- 
peake & Ohio Railway (BW—May 
7°38,p$2). The recessed annual meet- 
ing of the road was called to order on 
Tuesday, five hours were spent in 
counting proxies, and still a quorum 
was not represented. The meeting was 
recessed once more, this time to May 
19. 

Meanwhile it is certain that the 
battle for proxies between the two 
opposing groups—one headed by Rob- 


ert R. Young, who controls the top 
holding company in the Van Swerin- 
gen group, and the other by New 
York’s Guaranty Trust Co.—will be 
driven more furiously than ever. The 
actual number of proxies available is 
limited to about 65% of the C. & O. 
stock, because voting rights of the re- 
mainder are tied up in litigation be- 
tween the two warring camps. 

Once the Young group had nearly 
42% of the C. & O. votes. Then the 
Guaranty group asked stockholders to 
revoke proxies given to Young. Then 
the Young crowd urged stockholders 
neither to give proxies to the Guar- 
anty group nor to revoke those given 
to Young. Stockholders, accustomed to 
signing anything, now don’t know 
whom they are voting for. In fact, 
the Young faction has published a 
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batch of letters from share! 
ing how they may set abou! 
revocations of proxies origi: 

to Young. 

Those proxies, though, 
small parcels of stock for 
part. More important are | 
tions of proxies given t} \ 


group by a couple of the Xen 


York brokerage houses. W; 
things are going, it would | > an 
prise to see the whole squal 
to court. 


Copper Cartel—Stories tha 
ternational copper cartel was 
fall apart at the seams were 
this week. The members 
continue market control thro 
ment quotas for another th 
The subject is of interest 
United States principally bec: 
eral American companies ha 
foreign production and particij.‘, 
the cartel to that extent. 


Wheat Yield Rises—There \ 

ing in the Department of Agri 
estimate of winter wheat prod 
upset markets, because pr 
heretofore made (BW—May 
must certainly have prepared 

for the figure of 754,153,000 | | 
Department of Agriculture had 
several weeks ago that some su: 
could be expected in the May | « 
dition estimate; the private for: 
opinions averaged very close to 75) 
000,000 bu. 

But the fact remains that th: 
prediction is 28,000,000 bu. hig! 
that made a month ago. It was 
70,000,000 larger than 1937's \ 
harvest. It was almost half ag 
big as the 1927-36 average. In | 
winter wheat crop of more thai 
000,000 bu. would be substanti: 
excess of the United States annua! cv 
sumption, without even consideri: 
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ve carryover on July 1 or the 
eat crop. On spring wheat, of 
o credible estimate can yet be 


e carryover at the start of the 
) year is expected to amount to 
10,000,000 bu. 


w CT 


hout 


\creages—The weather has smiled on 
» wheat belt so far this vear. In fact, 
» acreage for harvest this summer 
Jill break all records if present pros- 
wets are fulfilled. 

Planted acreage last autumn was 57,- 
against 57,612,000 acres the 


16,000, 
ear before. Abandonment of planted 
however, probably won't be 


vwhere near as large as in the previ- 
crop year. The Department of 
iture’s figure on abandonment of 

nter wheat acres for harvest in 1938 
w stands at 11.6 in contrast with 
$50 in 1937 and the 1927-36 average 
f 18.2%. 

Low abandonment accounts largely 

the sharply higher harvest esti- 
ates. The actual per-acre yield is put 

t only 14.9 bu., a gain of only three- 
nths of a bushel over last year. But 

en so small a gain can mean a good 

i when it is realized that almost 
1,000,000 more acres probably will be 
arvested in 1938. 

Only in the Dust Bowl has acreage 
ibhandonment been substantial. In that 
egion there was extensive soil drifting 
ud inadequate moisture last fall which 
retarded or prevented early growth of 
the plant. This spring weather in the 
Dust Bowl has been a little more fav- 
rable, but subsoil moisture still is 
voefully inadequate. Elsewhere, how- 


from excessive rainfall before long un- 
less conditions change. 


Crop Control—An interesting possi- 
bility is raised by the large prospective 


talk of reduction as deep as 30% to 
0% in the Agricultural Adjustment 


1939. 

This crop control talk, so far in ad- 
vance of actual issuance of the quotas, 
doesn’t create much of a stir. But when 
t comes to applying the quotas there 
s likely to be a revolt of farmers which 
will make the recent uprising of the 
corn planters look picayune. 

In this connection it is well to bear 
in mind that drought has played a 
large part in the Middle West s choice 


ave seen corn wilt and fire in July 


rain to pull winter wheat through the 
critical June period—have just natur- 
ally quit corn for wheat (BW—May? 
38.p36). It’s entirely safe to predict 
trouble if and when they are told that 
they can’t plant wheat. 


ever, there will be reports of damage | 


wheat crop: attempts by the federal | 
uithorities to cut acreage sharply next | 
vear. It’s all guesswork, but there is | 


\dministration’s planting quotas in | 


of crops. Farmers who in recent years | 


\ugust—whereas there was enough | 


When can your business 


profitably borrow ? 


The answer to that question is found in conditions within your 
business. 

Circumstances of general business, or of your particular market, 
may have a bearing. Another tactor is how much you would have 
to pay for a bank loan, at any given time. 

Listed below are some of the many conditions under which loans 
may prove profitable. Perhaps a reading will suggest an opportunity 


to you. 


To earn cash discounts 


Discounts on unpaid bills often show savings greater in amount 
than interest on a bank loan. Most business men know this, but not 


all do anything about it. 


To carry increased accounts receivable 


Sometimes a firm's collections on accounts receivable may be slow. 
Yet bills and payrolls must be met. To maintain the goodwill of 
both creditors and employees, a Bank of Manhattan loan is good 


business. 


To replenish stocks and to buy 
raw materials 


Borrowing tor these purposes is a sound policy. 


To add equipment 

A manufacturer may see a chance to increase sales if he can handle 
them from a production standpoint. Additional machines will en- 
able him to do so. This purpose is another reason for Bank of 


Manhattan loans. 


An invitation to discuss the needs 
of your business 


Bank of the Manhattan Company suggests that you consider 
whether a loan could now be profitably used in your business. Why 
not review the matter with an officer of this Bank? A discussion in- 


volves no obligation. 


BANK of the MANHATTAN 
COMPANY 


NEW YORK 


Member Federal Deposit Insurance Corporation 


CHARTERED 
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WHY PAGE P+12 GALVANIZING 


means longer tence life—at no extra cost 


PAGE P-12 Galvanizing is double the 
thickness of former galvanizing standards. 
It applies not only to PAGE FENCE 
fabric—but to fittings, top rail and special 
wing-channel line posts as well. This 
PAGE feature assures longer-lived resi- 
dential, industrial, institutional, golf and 
cemetery fencing—at no extra cost. 


5 SUPERIOR METALS MEET ALL 
ATMOSPHERIC CONDITIONS 


PAGE FENCE is supplied in 5 master 
metals, one of them best suited to your 
locality. They include P-12 Copper-bear- 
ing Steel, Page-Armco Ingot Iron, Page- 
Alcoa Aluminum, Page-Allegheny Stain- 
less Steel and Page genuine Wrought Iron 
picket fence. Page ‘Tease experts imper- 
tially recommend the metal meeting your 
conditions best. 


FENCE FACTS FREE 


Your inquiry directed to any office listed 
below will bring ou illustrated booklet 
“Fence Facts” mi refer you to nearest of 
92 completely responsible 
Page Fence Distributors 
for free consultation, ex- 
pert fencing service and 
erection by trained crews. 


Page Fence is a product of the Page 
Steel & Wire Division of American 
Chain & Cable Company, Inc. 


PAGE FENCE ASSOCIATION 
Bridgeport, Connecticut 
NEW YORK PITTSBURGH ATLANTA 
CHICAGO SAN FRANCISCO 


America’s First Wire Fence Since 1883 
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INTERNATIONAL HARVESTER ce. 
Moore & Wat 


KOPPERS CO. 
Ketcutm, MacLeop & G 
xc 


LEHIGH PORTLAND CEMENT CoO.. 
Agency——Fox & MACKENZIE 


P. R. MALLORY & CO. 
Agency—-Tue AITKEN-Kynetr 


MANCHESTER COORDINA? 
ING COMMITTEE 


Agency & Brownine, 


CALCULATING MACHINE 


Agency—Emit. Brisacnen & Starr 


GEORGE S. MAY CO. 
Agency—Jim Drrry, Inc 


McGRAW-HILL BOOK CO., INC. 


WERRITT-CHAPMAN & SCOTT CORP 
Agency—Tue Roranxnn G. 
ORGANIZATION 


METROPOLITAN LIFE INSURANCE CO 
igency—Younc & Rreicam, Inc 


NATIONAL SURETY CORP. . 
Agency——AVERELI. BroveHTon 
ING AGENCY 


NEWELL-EMMETT CO.. INC. 
Co., IN 


PAGE FENCE ASSOCIATION . 
Agency 
Fixx. Inc 


PREMIER-PABST SALES CO. 
In: 


REMINGTON-RAND, INC. rd 
Agency—LkEFORD ADVERTISING AGENCY 


& CORONA TYPEWRITERS 
—NEWELL-EmMETT Co., Inc 


STANDARD ACCIDENT co. 
Agency —N. W. Aver & Son, Inc. 


TINNERMAN STOVE & RANGE CO 
Agency—-Tue CARPENTER ADVERTISING 


UNDERWOOD ELLIOTT FISHER CO.... 
Agency—Manrscuack & Pratt, Ino. 


WARNER & SWASEY CO............. 
Agency—Tes GriswoLp-EsHLEMAN CO 


WEBSTER 4 CO. 
Agency—-WILLIAM JBNKINS ADVERTISING 


WOODSTOCK TYPEWRITER CO... 
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onto banks are said to lose $25,000 
ink “filched by persons filling 
It’s asserted that 


fountain pens.” 


ery tenth person who goes into a 
k js an ink-fileher. But can you call 
filching? Isn't filling a fountain 


» the natural prerogative of anybody 
» takes the trouble to walk into a 
nk? We'd advise the banks to watch 
cir public relations more carefully. 


» won't get anywhere by antagoniz- 
» those of us who belong to the in- 


merable band of fountain-pen-with- 
inks’-ink-fillers. 


iu. we have to do is to comment on 
omething mathematical, and immedi- 
Rebuking voices 
»> never so numerous or so harsh as 


tely our ears burn. 


en we lay our ignorant hands on the 
wred temple of numbers. Recently 
quoted the Association of American 
Railroads as saying that a_ certain 
mous quantity of water, “if spread 
er the ground to a depth of one foot 
d frozen, would provide a skating 
ok nearly 54 miles square.” “Make 
“and use the other 


27.” we added, 
Jf for a swimming pool.” 

Corrections arrived promptly. “The 
alf’ should have been three quarters.” 
Iwenty-seven miles square is merely 
e-fourth of 54 miles square.” “You 
red in an elementary fact.” “Why 
n't you brush up on your mathe- 
ities?” “A child of 10 would know 
* And so on, and so on, unre- 


But, as the Gentleman on the Fiscal 
Desk points out, we were right, after all. 
lee one foot deep can be skated on, but 

o can swim in a foot of water? After 

miles square is used as a skating 


ik, the remaining water—three quar 


ers of the amount—is concentrated in 


nother area of 27 miles square, leaving 
lf of the original 54 miles square 
want, and all our mathematical 


aders thoroughly irritated at this 
alibi. 
Noticinc Texaco’s “registered rest 


om” advertising campaign, we reflect 
i the constant rise in the standards of 
\merican domestic sanitation. To be 
ure, a filling station isn’t ordinarily 
msidered a domestic institution; but 
‘or millions of our people, the highway 
s home a large part of the time, and 
the filling station is as essentially do- 
mestic as a furnace in a cellar. With 
the improvement in the bathroom of 
the average home, a comparable im- 
movement is demanded when the 
amily takes to the road. 

And we're reminded of a situation 
that arose about 15 years ago in a 
smal! town where the railroad had 
become secondary in importance to the 
bus and the private car. Suddenly the 


Editorially Speaking — 


townspeople petitioned for more and 
better toilets in the railroad station: 
and when the railroad officials asked 
the reason they got it. More and bet- 
ter toilets were needed as a convenience 
for the passengers on the buses that 
stopped at the bus station across the 
street. 


Tue Federal Trade Commission has 
issued a complaint against a number of 
liquor wholesalers retailers in 
Washington, charging them with price- 
fixing. And the Gentleman on the 
News Desk says the boys in the FTC 
appear to have gotten tired of the 
prices they have to pay. 

We're told that a cafeteria in Los 
Angeles has a sign on its door: “Enter 
These Doors at Your Own Risk,” and 
that inside the door there is a stack of 
leaflets, with a “Please Take 
One”; and this is what the leaflets say: 


Use These Premises 
At Your Own Risk 

We exercise diligence and care in 
the selection and preparation of food 
and conduct of this cafeteria. 

However, at times our food may 
contain foreign substances—may cause 
sickness under certain 
floors may be slippery, or you may re- 
ceive some damage or injury that the 
exercise of diligence has failed to 
prevent. 

If you proceed further as a guest, 
you assume all these liabilities yourself. 

We specifically do not warrant or 
guarantee any food served or hold you 
harmless from any injury or loss that 
may befall you upon these premises. 


sign, 


conditions— 


Probably this disclaimer has a fair 
nmount of value, and the cafeteria com- 
pany has acted on advice of counsel and 
after careful consideration of the legal 
and other questions involved. If it can 
be proved that the plaintiff in a dam- 
age suit is a frequent customer of the 
cafeteria, then there’s a reasonable as- 
sumption that he has seen the outer 
sign and has read the leaflet. But if 
he’s a stranger he may well say that he 
didn’t notice the sign and never both- 
ered to look at the leaflets. And if he 
slipped on a floor or swallowed a dipsy- 
doodle, he’d have a healthy chance of 
collecting damages. 

Maybe these warnings have a moral 
effect on fakers, persuading them that 
they can find easier pickings in other 
restaurants. But there may also be a 
moral effect on honest customers. 
Foreign substances, sickness, slippery 
floors—is it good business to fling such 
warnings at customers when they come 
in to eat? 


“Kira Wed to Prince Louis, Uniting 2 
Vanished Thrones.”—Headline. And of 
course they can sit on it with infinitely 
more comfort than they could on only 
one vanished throne. 


TRACKING DOWN 
WASTE 


. . « for industrial plants and 
building owners and operators 


@In the operation of an indus- 
trial plant or building, Electrical 
Testing Laboratories is often 
able to indicate wastes which 
build up operating costs. 


For example. in quantity purchases 
of coal, oil and other commodities . 
checking the quality in accordance with 
specifications helps to safeguard pur- 
chases. Indicator cards on engines and 
compressors are important to determine 
efficient operation Inaccurate meters 
and indicating instruments cause wastes 
which can be stopped by periodic check 
and calibration. Investigation often de- 
termines the cause and the necessary 
actions to be taken when troubles are 
manifested—skilled E. T. L. men can 
be supplied for this service. Our booklet 


“Laboratory Service” explains more 
fully how we can help you save. Write 
for it. 


ELECTRICAL 
TESTING 


LABORATORIE: 
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Spending the Three Billions 


Now the question of pump-priming is 
discussed, with more or less authority, 
by Harry Hopkins, whose official au- 
thority is concerned with matters of 
relief. These two subjects, of course, 
have a vital connection with each other. 
Pump-priming is asserted by Mr. Hop- 
kins to be necessary because business 
is bad, and relief is needed for the 
same reason. Moreover, relief pay- 
ments are themselves a form of pump- 
priming, as the money circulates 
throughout all our economy and bene- 
fits all business. At least that is the 
official theory. 

So now we have Mr. Hopkins on the 
radio, defending pump-priming and ex- 
pounding the need of relief. And we 
also have him before a House Appro- 
priations subcommittee, saying that in 
the fiseal year 1939, which begins July 
1, he will need three billion dollars for 
relief. He also estimated that the peak 
relief load will be 3,000,000 to 3,100,000 
people. Why he should need three bil- 
lion dollars a year for that number of 
people is not conclusively demon- 
strated. As a matter of fact, most of 
the year the number will be appreci- 
ably below three million people, accord- 
ing to his own estimates. 

From a consideration of these facts 
and opinions and recommendations, 
reasonable men will arrive more cer- 
tainly than ever before at two recom- 
mendations: first, the United States 
government ought to see to it, as a 
federal matter, that people do not 
starve; and second, the actual job of 
relief administration ought to be turned 
back to the communities. 

Undoubtedly if we took all the 
money spent by the government for 
indirect relief—the money spent in ac- 
knowledged pump-priming and in other 
forms of makework, the money spent 
to allay the distress of farmers, and 
for comparable relief projects—we 
would discover that if we had spent 
the cash directly we could have sup- 
ported most of those on relief not only 
in the station to which they were ac- 
customed but better than they had 
ever lived before. 

Mr. Hopkins expects a peak relief 
load of 3,000,000. But at another point 
of his testimony he estimated that the 
number of families who are receiving 
some kind of public relief amounts to 
6,000,000. That includes many who re- 
ceive miscellaneous forms of small pen- 
sions. Let us take the larger figure— 
6,000,000. Suppose Mr. Hopkins has 


that many families to take care of. 
Does he need three billion dollars for 
the purpose? 

For 6,000,000 families, his proposed 
appropriation means $500 a family, or 
about $10 a week. Now, $10 a week 
would be hard on some very large 
families in metropolitan areas where 
the cost of living is high. But most of 
them could contrive to subsist on it, 
at a pinch. And $10 a week would be 
a very large sum for a great many 
families in rural areas, where a large 
part of the population is accustomed to 
getting along on mighty little cash in- 
come. There are many on relief who 
in normal times, when they were happy 
and healthy and relatively well-nour- 
ished, considered a cash income of $10 
a week for the family beyond anything 
they hoped for. Yet this is the average 
income which Mr. Hopkins would pay 
out in relief if his proposed three billion 
dollars were used for all the six million 
families receiving some kind of federal 
aid. 

Extravagant appropriations will con- 
tinue until the federal government 
changes its policy and allots its relief 
money to the communities, which will 
then pay it out according to actual 
needs. Only in that way can relief be 
put on a sane basis. 


As Taxpayers Check 
County Expenditures 


Nebraska has gained favorable pub- 
licity lately because of the success of 
the Nebraska Federation of County 
Taxpayers Leagues. Although this or- 
ganization is by no means a cure-all 
for excessive taxes, it does perform an 
excellent work. 

In each county a taxpayers’ league 
audits the local expenditures and com- 
pares them with what has been done 
in other counties. Thus the taxpayers 
have learned that one county in Ne- 
braska pays $487.50 for 10,000 motor 
vehicle receipts, while another pays 


$163.30; that one county pay. >) 
10,000 distress warrants, whi 
pays $52.50; and so on. Gai 
information, the taxpayers 
wage a campaign to cut out " 
and so there is continual py 
reduction of taxes in all th: 
This Nebraska method may |. 
fectively in many other stat: 


What Is the Object 
Of These Hot Word: 


It would be welcome inforn 
the gentlemen in Washington 
controlling our foreign poli: 
tell the country frankly what : 
trying to get it into. Are y 
to fight? If so, whom? And 
for whom? 

Two recent speeches indicate || 
of Mr. Roosevelt and his gr: 
speaker was Francis Bowes Sa) 
is an assistant secretary of si 
has never relinquished the fore, 
cies of Woodrow Wilson, whos: 
ter he married. Wilsonism had a 
of success in 1919; but since the 
been so sabotaged that it cann 
sibly work. Yet Mr. Sayre cl 
it. He tries to rouse the Americ» 
ple by taunts: “The strengtheni: 
rule of law comes not through 


inaction. When forces of lawlessness are 
abroad, supine inaction in effect means 


siding with the evil against the ; 
So we're supine. Also we're a ci 
“The United States cannot afford 
a cipher at this crucial moment « 


world’s history. We must be res 


and prepared if necessary to 
stand the aggression of the lawles 
there any aggression against us’ 
But we mustn't be 
mustn’t be a “cipher”; we mus! 
millions of men abroad to suppr: 
doers of evil. 


Similarly, Secretary of War Wood- 
ring says that if “the democracies” 


“pressed too far, a wave of indigi 
might sweep over them that \ 
make it extremely difficult to kee 


peace. It is essential that continued 


gression stopped.” Aggr 
against whom? Us? No. But we 
protect others. Is any other co 
in the world protecting others’ 
But we must do it. 
warns of “a wave of indignation.” 
he himself trying to stir it up? Ar 
what end? 
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